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Yes. GENTLEMEN, the truck 
business, too, will be good this 
year—better perhaps than since 


the pre-depression days when 
everything was rosy; that is, of 
course, if you can base such a 
prediction on the way most mak- 
ers of commercial vehicles are 
feeling right now. I make my 
projection following a visit to 
Pontiac and after talking with 
President Paul Seiler and his ex- 
ecutives at General Motors Truck. 

I got there as these executives 
were running through their sig- 
nals, for they were about to scat- 
ter to all points of the compass 
for a series of dealer meetings 
that begin Monday, with six dif- 
ferent crews of factory folk of- 
ficiating, the campaign to last 
until March 10. 

a” * ok 

SEILER HAS his house in or- 
der for 1934 and from J. P. Little, 
vice-president and director of 
truck sales, I get it that the 
big drive will be on the medium 
heavy duty jobs, the pie charts 
indicating that the renewal busi- 
ness among fleet owners using 
the big boys will be exceptionally 
brisk. But that isn’t any slam 
on the light delivery field; in 
fact, Little looks for a consider- 
able increase over last year in 
this class. 

Little charts his course on the 
belief that the passenger car 
dealer is the logical outlet for 
light delivery units up to two 
tons and he says that during the 
depression many a dealer saved 
his bacon through profits made 
out of selling light trucks. There- 
fore, those dealers are grateful 
for that life line and it is one 
of the signs of the times that 
this winter many car dealers are 
insisting on trucks being included 
in their franchises. 

a a * 

WHILE DEALER outlets are 
perhaps best for the light jobs, 
Little believes that the market- 
ing of medium heavy duty units 
calls for a better understanding 
of operators’ problems than pos- 
sessed by dealers, and this is why 
he favors contacts with prospects 
in this field should be made by 
the factory field force and the 
branches. With the specialized 
knowledge of the factory field 
men these prospects get the ad- 
vantage of the studies of their 
needs on the part of the factory 
sales force, which can point out 
short cuts to economical opera- 
tion, which, after all, is what the 
buyers of the big stuff are de- 
manding this year. 

o* * * 

GM TRUCK STARTS the 
battle with almost a clean slate. 
Used truck stocks are the lowest 
in years and there are not more 
than 500 new units on the floors 
of all branches and in dealers’ 
hands. Export business, which 
had dropped off last year, has 
picked up wonderfully in the past 
three months and there is every 
indication of a good business, 


(Continued on Page 13) 








Pick Truck Authorities 


Federal Jury|McKim Heads 


May Indict 3 
In Truck Ring 


Speicher, Missing Witness, 
Found and Grilled 
By Venire 





(By telegraph from Washington Bureau) 

Washington, Feb. 16.—Its orig- 
inal automotive angle subordi- 
nated in recent days to such un- 
related items as underwear and 
shoes, the Federal grand jury’s 
investigation of alleged irregular- 
ities in connection with war de- 
partment contracts approached 
an end here today. Before its 
conclusion early next week the 
grand jury expects to hear the 
testimony of Frank Speicher, 
representative of a tire manufac- 
turer, missing witness in the con- 
tract investigation for more than 
a week. 

Speicher, with Harry H. Wood- 
ring, assistant secretary of war, 
in charge of the awarding of the 
$10,000,000 motor contracts, also 
testifying, is expected to be the 
final witness in the case on Mon- 
day. The presentation of evi- 
dence ended then, it is expected 
that the indictment of three, pos- 


(Continued on Page 3) 


Crude Rubber 
Shows Gain of 
76.4% Over 1934 


New York, Feb. 16.—-Consump- 
tion of crude rubber by manu- 
facturers in the U. S. for the 
month of January (1934) 
amounted to 40,413 long tons, 
which compares with 29,087 long 
tons for December (1933) and 
represents an increase of 38.9 per 
cent over December and 76.4 per 
cent over January a year ago, 
according to statistics released by 
the Rubber Mfg. Assn. today. 
Consumption for January (1933) 
was reported to be a 22,906 long 
tons. 

This organization reports im- 
ports of crude rubber for Janu- 
ary (1934) to be 46,204 long tons, 
an increase of 9.8 per cent over 
December (1933) and 48.5 per cent 
above January, 1933. 

This estimates total domestic 
stocks of crude rubber on hand 
Jan. 31, 1934 at 368,660 long tons, 
which compares with Dec. 31, 
1933 stocks of 364,541 long tons. 
January stocks show an increase 
of 1.1 per cent as compared with 
December, 1933, but were 4.4 per 
cent below stocks of Jan. 31, 1933. 

The participants in the statist- 
ical compilation report 45,768 long 
tons of crude rubber afloat for 
the U. S. ports on Jan. 31, com- 
pared with 55,606 long tons afloat 
on Dec. 31, 1933 this year, and 
32,539 long tons afloat on Jan. 31, 
1933. 

January (1934) reclaimed rub- 
ber consumption is estimated to 
be 7,000 long tons, productions 
9,828 long tons, stocks on hand 
Jan. 31, 24,263 long tons. 








New M.E.W.A. 


Department 


Chicago, Feb. 16.—Don McKim, 
long identified with the automo- 
tive field, has just been appointed 


parts distribu- 
tion manager 
of the Motor 


and Equipment 
W h o 1 esalers 
Assn., it is an- 
nounced by B. 
W. Ruark, gen- 
eral manager. 
This is a newly 
formed depart- 
ment and Mr. 
McKim will 
have his head- 
quarters with 
the association in Chicago. 
Entering the industry as an 
engineer, Mr. McKim achieved 
prominence as one of the organ- 
izers of the Continental Motor 
Parts Stations and was later as- 


(Continued on Page 3) 


F oh. Shipments. 
Of Terraplanes 
Over ’33 by 475% 


Detroit, Feb. 16.— February 
shipments of Terraplanes and 
Hudsons will exceed those of the 
past two years combined for the 
same month by nearly 2,000 cars. 
With production now running 
over 400 per day and a third pro- 
duction line just about ready to 
augment this output, the increase 
of this February over last year 
will be 475 per cent. The increase 
over February 1932 is 59 per cent 
and over the same month of 1931, 
54 per cent. This announcement 
has just been made by Chester G. 
Abbott, general sales manager. 

Dealer activity on the part of 
the Hudson Motor Car Co. has 


(Continued on Page 2) 





Don McKim 








| encouraged 


Traffic Managers 
Report Heavy Car 





| Export Future 


Bright, Mooney 
Says on Sailing 


New York, Feb. 16.—Sailing last 
night on the Conti de Savoia for 
a three months’ visit to his com- 
pany’s plants in 
Europe, James 
D. Mooney, vice- 
president of 
General Motors 
Corp. in charge 
of overseas op- 
erations, ex- 
pressed himself 
as being greatly 
at 
the improved 
outlook for in- 
ternational 
trade, 

“Our business in the export 
markets in 1933 was 57 per cent 
better than it was in 1932,” Mr. 
Mooney said, “and if a little eco- 
nomic common sense is exercised 
throughout the world in the 


(Continued on Page 6) 





J.D. Mooney 


Shipments Here 


Detroit, Feb. 16.—The regular 
meeting of the traffic managers 
of companies members of the Na- 
tional Automobile Chamber of 
Commerce was held here today 
under the direction of James S. 
Marvin. 

The meeting brought out that 
there is great activity in the in- 
dustry at the present time. From 
100 to 300 carloads a day are go- 
ing out from the larger plants, 
while heavy shipments are being 
made over the road. 

The traffic managers are show- 
ing keen interest in the Evans 
car loading device, it being re- 
ported at the meeting that there 
(Continued on Page 2) 


Truck Production Reaches 
23,000 Units at Chevrolet 


Detroit, Feb. 16.—Production of 
new 1934 commercial cars and 
trucks by the Chevrolet Motor Co. 
in January exceeded 23,000 units, 
with prospects that the same or 
a higher rate of output would be 
maintained in February, March 
and April, according to Wm. E. 
Holler, general sales manager. 

Sale of trucks at retail reported 
by dealers in the month just 
ended set a new high January 
mark in the history of the com- 
pany, Mr. Holler added. 


As an indication of the grow- 
ing importance of the truck share 
of Chevrolet’s total volume, Mr. 
Holler pointed out that in 1933 
the company built 130,200 com- 
mercial cars and trucks, more 
than twice the number built in 
1932 and the highest annual truck 
production since 1930. 

Original projections for 1934 
were considerably above the 1933 
output, but the rate at which re- 





tail orders are being booked by 
dealers indicates that even the 
larger 1934 quota will have to be 
revised upward, Mr. Holler stated. 
He pointed out that of some 
30 companies building trucks, the 
output of Chevrolet from the first 
of this year to date exceeded the 
total 1933 production of every 
other manufacturer, with but one 
exception. 

“While a number of fleet deals 
were recorded in the January 
sales mark,” said Mr. Holler, “the 
month’s total included less than 
50 trucks delivered to the federal 
government. Contracts awarded 
Chevrolet last month, calling for 
the delivery of several hundred 
trucks for various federal pro- 
jects, will not be included in 
monthly reports until actual de- 
livery is made. 

“Our January sales seem par- 
ticularly significant to us because 


(Continued on Page 6) 





Code Boosts 
Payrolls By 
$260.000,000 


Speakers Oppose 30-Hour 
Week as Ruinous To 
Truck Operators 








By WILLIAM ULLMAN 


Washington, Feb. 16.—The first 
step in the direction of giving 
effectiveness to the administra- 
tion of the code of fair competi- 
tion for the trucking industry 
was taken here yesterday with 
the designation of nine members 
of the temporary national code 
authority. Three other members 
of the authority, to be designated 
by the NRA, will be named within 
the next few days. 


A comnlete analysis on the 
truci rey l be found 
on paye 1% of this issue, 








Se. « of 
yesterda vere selected by the 
ouuittee of the Amer- 


exec Cc 
i Trucking Assns., Inc. They 
are: 

Ted V. Rodgers, Scranton, Pa., 
contract carrier, president of the 
A. T. A. and president of the 
Pennsylvania Motor Truck Assn. 

Percy F. Arnold, Providence, 
R. I., contract carrier, common 
carrier and city drayman, presi- 
dent of the Rhode Island Truck 
Owners’ Assn. 

Frank C. Schmidt, Toledo, O., 
common carrier, director of the 
Ohio Highway Users’ Federation. 

H. D. Horton, Charlotte, N. C., 


(Continued on Page 12) 





New Studebaker 


Special Dictator 
Priced at $645 


South Bend, Feb. 16—A new 
member of the Studebaker family 
of motor cars was announced 


here today. 

The new car is known as the 
Special Dictator. It carries a 
price so low as to place it in 


competition with the lowest priced 
cars. 

The Special Dictator series and 
its new low price are a direct re- 
sult of the tremendous business 
Studebaker enjoyed during the 
last quarter of 1933, according to 
an announcement by Paul G. 
Hoffman, president of the Stude- 
baker Sales Corp. of America. 

“Tt is an old economic rule that 
quantity production brings lower 
manufacturing costs,” said Mr, 
Hoffman. 

“Studebaker’s fourth quarter of 
1933 was 205.1 per cent better 
than the final quarter of 1932. 
October sales were 275.3 above 
October sales ot the previous 
year. In November, 1933, we at- 
tained the sensational increase of 
633 per cent in sales over Novem- 
ber, 1932. December—just prior 
to the 1934 automobile shows— 
saw an increase of 35.1 per cent 
over 1932.” 


(Continued on Page 19) 
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Ford Plans Great Display 
at Chicago Progress Fair 





Dearborn, Mich., Feb. 16.—Plans 
for a giant Ford exposition at the 
1934 Chicago World’s Fair were 
disclosed here by Henry Ford to 
Rufus C. Dawes, president of A 
Century of Progress International 
Exposition. 

The Ford Exposition, which will 
be housed in a magnificent build- 
ing in the heart of the Fair 
grounds, will portray to the mil- 
lions of exposition visitors the 
contributions which the indus- 
tries, arts and sciences make to 
the motor car industry. The Ford 
Exposition building will be 860 
feet long and will be located in an 
li-acre plot fronting on Lake 
Michigan and bisected by Leif 
Eriksen Drive, the main Fair 
boulevard. Construction is to be- 
gin March 1. 

The Ford Exposition building 
will be located on the west side 
of Leif Eriksen Drive, the cen- 
tral boulevard of the exposition 
grounds. At night it will be bril- 
liantly illuminated and from its 
central section lights will play 
into the night sky. Opposite the 
exposition building will be a 
great Ford park, beautifully land- 
scaped and well supplied with 
seats and other facilities for the 
comfort of visitors. The park will 
lie along the lake front for more 
than 1,100 feet. 

The dominant section of the 
exposition building will be a 
great circular structure 210 feet 
in diameter rising in receding 
terraces to a height of 110 feet. 
It will house Mr. Ford’s historic 
“Drama of Transportation” de- 
picting the development of pas- 
senger vehicles from the early 
chariots of the Egyptian kings 
and the horse-drawn vehicles of 
later centuries to the first auto- 


mobiles of the “nineties” and 
finally the modern automobiles of 
today. It will include every 


model of Ford car which has 
been built since 1903. 

In the center of this structure 
will be a court 90 feet in diameter 
and open to the heavens, in the 


center of which will be a great) 


electrically lighted and electrical- 


ly driven globe, the “Ford World,” | 


Dodge Sales 
Barometer of 


1934 Prosperity 


Detroit, Feb. 16.—Dodge deal- 
ers’ retail deliveries gained fur- 
ther momentum during the week 
ending Feb. 10. The latest of the 
sales tabulations which for over 
a year have been a weekly fea- 
ture of Dodge business procedure, 
give actual retail deliveries made 


by Dodge merchants as 2,701 pas- | - 


senger cars and 634 commercial 
cars and trucks, or a total of 3,335 
vehicles. This delivery volume is 
13.7 per cent in excess of deliv- 
eries made in the preceding week, 
and 145 per cent greater than it 
was in the corresponding week of 
1933. 

Deliveries made by Dodge deal- 
ers in the first six weeks of 1934 
totalled 13,725 cars and trucks, a 
figure marking a gain of 57.1 per 
cent over the delivery record of 
the same six weeks of 1933. 

In commenting on the forego- 
ing figures, A. van DerZee, gen- 
eral sales manager of Dodge 
Brothers Corp., points out a situ- 
ation establishing the company’s 
favorable position in relation to 
the remainder of the industry. 
“Statistics dealing with sales of 
Dodge passenger cars alone,” says 
Mr. van DerZee, “give only a par- 
tial picture of the business done 
by our dealers who also sell 
Plymouth cars and Dodge passen- 
ger.cars and trucks. However, 
even when Plymouth and truck 
sales are eliminated from consid- 
eration, it is found that officially 
reported 1933 registrations in the 
48 states, of new Dodge cars 
alone, exceeded only by the three 
lowest-priced cars, account for 
86,062 units, a total which assures 





showing in their proper locations 
all the Ford activities throughout 
the world—the forests, mines, 
factories and branch plants, both 
here and abroad. The exhibit 
will illustrate the universality of 
Ford operations and of the Ford 
car in world transportation. 
South of the main structure will 
be a smaller rectangular building, 
100x80 feet, where will be dis- 
played some of the principal his- 
toric exhibits from the Edison 
Institute, including a reproduc- 
tion, complete with the original 


workshop in Detroit where Mr. 
Ford more than 40 years ago 
fashioned with his own hands his 
first motor car. The car itself 
will be displayed inside the shop. 

The main exposition building 
will lie to the north of the cen- 





tral structure. It will extend 550 
feet along the drive and be 152 
feet wide. Within this building 
will be displayed a great moving 
spectacle of the industries which 
contribute to the automobile in- 
dustry today. 

Along both sides of the building 
will be displays of the part the 
farms, the mines and the fac- 
tories play in the fashioning of 
today’s automobile. Methods by 
which soy beans, corn, cotton, 
wool and other products of the 
farm; iron, steel, aluminum, cop- 
per and other metals, and the 
myriad products of factories are 
converted into motor car parts 
will be shown—in action wherever 
possible. 

A balcony will circle the entire 
building, overlooking the exhibit 
space. Visitors will be able to 
view the exhibits from the bal- 
cony as well as the main floor. 
Along the west wall of the build- 
ing will be an auditorium where 
a continuous program of movies 





| will be screened, and a large ex- 


| hibition space for the display of 


cars. Along the east wall will be 

|an open-air balcony overlooking 
the park and lake and fitted with 
chairs and lounges where visitors 
may rest. 


Dodge of fourth position for pas- 
senger-car registrations in 1933. 
“The success with which Dodge 


dealers’ 1934 activities appear to| 


fortify and advance that position 
is strikingly illustrated by a 
statement just issued by R. L. 
Polk and Co. and giving a picture 
of new passenger car sales in the 


100 largest cities during the first | 


four weeks of the new year. 

“The constantly-increasing de- 
mand for 
trucks,” Mr. van DerZee holds, “is 
coming from practically all sec- 
tions of the country.” 





Recovery’s Swellin 


tools, of the little one-story brick | 


automobiles and} 


| 








Buick Payrolls 
Now Have 14,000 
Names Enrolled 


Flint, Mich., Feb. 16.—For the | 
first time in four years the Buick | 
Motor Co. is working with mul- 
tiple shifts, with the greatest em- 
ployment since 1930. Once again 
the factories are humming for 24 
hours of the day. 


Harlow H. Curtice, president of 
Buick, reports that with the ex- 
ception of the foundry, all fac- 
tories are on multiple shifts. The 
transmission, differential, axle, 
forge and sheet metal work fac- 
tories are on three shifts while 


the assembly line is on two shifts. 
The employment now totals 
more than 14,000; the highest 


peak in the last four years. At the 
same time last year the employ- | 
ment totaled 8,000. 


Hercules Truck 
Executive Sails 
To Soviet Russia 


Canton, O., Feb. 16.— Charles 
Balough, president of the Hercu- 
les Motor Corp., will sail for 
Russia Feb. 23 in the interest of 
his company’s trade realtions 
with that country. Donald P. 
Hess, assistant to H. H. Timken, 
will sail this week and will meet 
Mr. Balough in England and 
complete the trip with him in the 
interests of the Timken Roller 
Bearing Co. 

The Hercules Motor Corp. has 
enjoyed a heavy volume of busi- 
ness with Russia over a period of 
years, its sales there aggregating 
several million dollars. Nearly 
30,000 Hercules heavy-duty mo- 
tors are in use in Russia at the 
present time, officials of the com- 





pany said. 
The two executives plan to 
visit industrial centers in Eng- 


land, Switzerland and Germany 
in the interests of their respec- 
tive companies. 


Petroleum Producers 
Cartel Wins Approval 
Washington, Feb. 16.— Condi- | 
tional approval of a cartel agree- 
ment among western refiners of | 
petroleum, which will govern pro- 
duction and distribution practices, 
has been granted by Harold L. 
Ickes, petroleum ae ae 
The agreement provides for the 
allocation of production on the} 
basis of the schedule worked out 
by the petroleum administration. | 
The right to cancel or modify it | 
in the public interest is retained | 
by Mr. Ickes. 





o 
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| Shows indicates a total paid at- 
| 1,500,000, -which 


| to 


| better. 
tail 


Sy m phon y 


Attendance at 


ee ae 


Shows Hits 


Highest Mark in 5 Years 





Pontiac, Feb. 16.—Reports from 
20 automobile shows held from 
coast to coast during the month 
of January reveal attendance | 
figures and retail sales that it is| 
believed will set new highs for | 
the last five years, according to a | 


survey just completed by statis- | 





tical experts of the Pontiac 
Motor Co. 
An analysis of these 20 auto} 


tendance this year of more than 
is 40 per cent 
more people than paid their way 
see the new creations of 
motordom at the same shows one 
year ago. 

Pontiac’s record of retail sales 
for the same shows was even 
The report lists 1,124 re- 
sales obtained by salesmen, 
or an increase of 54 per cent 
over the number of new Pontiacs 
bought at these 1933 shows. This 
is an average of 54.2 sales per 
show. 

Commenting on the significance 
of all automobile shows reported 
upon this year, A. W. L. Gilpin, 


Feb. Shipments 
Of Terraplanes 
Over °33 by 475% 


(Continued from Page 1) 

also been rapidly increasing. Dur- 
ing the past ten-day period 75 
new dealers were signed up and 
in many distributor territories not 
only are all the territories closed, 
Mr. Abbott states, but there is 
actually a waiting list of dealers 
who have expressed a desire to 
handle the Terraplane and Hud- 
son line. Since Jan. 1, the num- 
ber of dealer contracts signed has 
passed the 200 mark with many 
deals still pending and applica- 
tions pouring in daily. 











Traffic Managers 
Report Heavy Car 
Shipments Here 


(Continued from Page 1) 

are now more than 6,000 in use 
and orders for as many more | 
placed. The feeling is that the 
railroads need at least 25,000 of 
the car loaders, which have been 
on the market about a year. 

Companies represented at the 
meeting included Auburn, Buick, 
Cadillac, Chevrolet, Chrysler, 
General Motors, Hudson, Hupmo- 
bile, Pontiac and White. 








Beating hammers, humming wheels, spinning drills and ratching ratchets, blend in the symphony of 
recovery in Detroit. Here we have a busy scene along the line of the Federal Motor Truck Co., which | figures available at the Kenosha 
has been pushing hard to meet the requirements of a better truck selling year. 


vice-president and general sales 
manager of Pontiac, said, “If the 
automobile shows are the real 
test of the buying strength of the 
motoring public that is claimed 
for them, then production and 
sales for 1934 should run well over 
the 2,500,000 mark, and I believe 
they will. 

“From an examination of our 
report on these 20 shows which 
include the big ones like New 
York, Detroit, Chicago and San 
Francisco, as well as those in 
smaller communities such as 
Hartford, Conn., Lexington, Ky., 
Columbus, Ohio, and Elmira, N. 
Y.,” continued Mr. Gilpin, “I see 
no reason why 1934 should not be 
the most prosperous year the in- 
dustry has had since 1929 or 1930. 

“In our own case, there has 
been such a backlog of orders 
accumulated that on Feb. 15 we 
had 25,000 orders for immediate 
shipments. But with our produc- 
tion well above the 500 a day 
mark now and increasing weekly, 
we should turn out 13,000 cars 
this month and 20,000 in March.” 





Turner Heads 
Nash Territory 
In Philadelphia 


Philadelphia, Feb. 16.—C. P. 
Turner, formerly eastern sales 
manager of the Nash Motors Co., 
and one of the 
leading automo- 
bile executives 
associated with 
motor car mer- 
chandising in 
the eastern 
states, took 
command of 
Nash activities 
in Philadelphia 





and its impor- 

tant  distribu- 

C. P. Turner tion territory 
today. 

As president of the Nash 


Philadelphia Co., 16th Street and 
Indiana Avenue, he will direct 
the distribution, sales and service 
of Nash and LaFayette products 
in the big merchandising area 
which includes Philadelphia, East- 
ern Pennsylvania, Southern New 
Jersey, the state of Delaware, the 
eastern shore of Maryland and 
the Virginia Capes. In the long 
established Nash Philadelphia or- 
ganization, he succeeds Jo. G. Rob- 
erts, former president who has 
resigned to enter other business 
activities. 


Newman Made 
Nash District 
Head in South 


Kenosha, Wis., Feb. 16.—The 
appointment of B. E. Newman as 
district manager for the Nash 
Motors Co. in North and South 
Carolina, Georgia and parts of 
Tennessee and Alabama was an- 
nounced here today by C. H. Bliss, 
vice-president in charge of sales. 
Mr. Newman will assume his new 
duties at once taking up new 
headquarters in Atlanta in about 
30 days. His responsibilities will 
include not only the regular Nash 
line but also the new low-priced 
LaFayette introduced by Nash 
this year. 

Mr. Newman has been in the 
automobile business the greater 
part of his life. For the last nine 
years he has been associated with 
General Motors as special district 
representative in Florida for that 
corporation. 

His appointment by Nash is 
part of that company’s general 
expansion program, Increased ac- 
tivity as a result of first showings 
of the 1934 Nash and LaFayette 
cars has already brought about, 
a 300 per cent increase in the fac- 
tory field personnel, according to 





headquarters. 
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Shall States With High Gas Taxes Uniform Traffic Signals 
Insist Neighbors Increase Rates? 





Potentially 


Dangerous Precedent Seen Established 


By Virginia’s Current Effort to Force Increase 


In District 


of Columbia 


Levy 


By WILLIAM ULLMAN 
Washington, Feb. 16.—The motor vehicle tax situation 
at this moment is in the process of failing by an eyelash 
to produce one of those abnormalities symptomatic of 


its strange madness. 


The abnormality in question is that 


of the residents of the District of Columbia having their 

two-cent a gallon gasoline tax rate doubled for no other 

reason than that the State of Virginia has a four-cent 
o— . 


rate. 


The idea turns out to have 


been one of the few that was so/| 


obviously beyond the realm of 
reason that it failed to get by the 
National Congress. However, it 


was not too irrational nor absurd | 


to have obtained a hearing be- 
fore a Congressional committee 
and even to have won some sup- 
port among this group, just short 
of enough to have missed sending 
it to the floor of the House with 
a favorable report on enactment. 


Lack of Uniformity 

Students of the motor tax situ- 
ation are not able to dismiss 
this incident as just an oddity 
that is totally lacking in signifi- 
cance. They perceive in it the 
prospect that the lack of uni- 
formity in gasoline tax rates may 
yet eventuate in the demand on 
the part of those States having 
high rates that neighboring com- 


monwealths raise their levies to | 


U.S. Grand Jury 


a demand should materialize on | 


a commensurate basis. If such 


any large scale, it would jeopard- 
ize the whole structure of mo- 





tor vehicle reciprocity which was | 
achieved after decades of struggle 


and which has contributed so 


significantly to the development | 


of automotive transportation. 

A brief review of the Washing- 
ton-Virginia situation clearly in- 
dicates its dangerous potentiali- 
ties. 

It begins with the fact that 
Virginia has a four-cent a gallon 
tax rate while that in the Na- 


It happens that that section of 
Virginia just across the Potomac 
river from Washington is densely 
populated—a chain of highly mo- 
torized suburbs. 


Automatic Correction 
Obviously, it would be impos- 





sible for Virginia to expect these | 
residents to contribute anything | 


to the vehicle 
revenues. 
employed in Washington and who 
utilize their cars daily for trans- 
portation would buy their gaso- 
line in the Capital in view of the 
differential in the tax rate. 

An automatic correction was 
found for this 


State’s motor 


situation until | 


lately in the form of a willingness | 


on the part of gasoline distribu- 
tors to pay the differential. 
order to keep their Virginia out- 
lets in business, they advertised 
gasoline at “D. C. prices,” thus 
keeping scores of stations in oper- 
ation and giving employment to 
hundreds of men. The State, 
therefore, managed to get a large 
share of the revenue it might 
normally expect, one-half from 
the car owner, the other from the 
gasoline distributor. 

The arrangement, however, was 
not an entirely happy one from 
the standpoint of the refiner. In 
the petroleum code it was especi- 
ally provided that the condition 


In | 


kindly to the idea. Their answer 
was an immediate and forceful 
resistance, the success of which 
indicates the possibilities of de- 
termined action. They went be- 
fore the Congressional committee 
and pointed out that since they 
had only some 800 miles of city 
streets over which to drive, it 
seemed entirely equitable that 
they should pay a lower gasoline 
tax than Virginians who were 
provided with 50,000 miles of 
highway. 

They carried their point, and 
thus the first effort of a high 
tax rate State to impose the same 
level on its neighbor failed. What 
will be the fate of the next under- 
taking of the kind? It patently 
is something for the advocates of 
reasonable motor vehicle taxes to 
think about and plan to resist. 


May Indict a 
In Alleged Ring 


(Continued from Page 1) 
sibly four, persons will be asked 





| in connection with what has been 


known here as the “Motorization 
scandal.” 

Yesterday the grand jury heard 
the testimony of Joseph Silver- 
man, New York, mentioned early 


tional Capital is only two cents. |i" the inquiry which began with 


the allegation that an effort had 
been made to re-sell war depart- 
ment contracts for army cavalry 
motorization financed through 


| PWA funds. 


Silverman told the Federal in- 
vestigators that his activities in 
connection with the whole case 
were based upon a contract with 
the war department for the pur- 


ik ot tnemn Cele oie | chase and resale of surplus goods. 


A condition to this agreement, he 
testified, gave him the right to 
purchase other supplies of the 
department. 


Pending conclusion of the in- 
vestigation, contracts awarded in 
connection with the motorization 
of the cavalry to the Fargo Mo- 
tors Corp. remain in abeyance 
upon the executive order of Pres- 
ident Roosevelt. Through the 
testimony of Speicher and Wood- 
ring, the grand jury seeks to 
learn what, if any, changes were 
made in specifications for ma- 


| terials that might have reacted to 


was one that should be eliminated. | 


Virginia, therefore, suddenly 
faced the prospect of losing heav- 
ily as a result of its higher rate. 


Provokes Resistance 
Did its officials contemplate a 
reduction of their own rate? They 
did not. Their first and only 
thought was to seek, through 


| hensive campaign 


the favor of individual bidders on 
the purchases of motor and other 
equipment. 


‘GM Truck Opens 


National Drive 


To Show Models 


Pontiac, Feb. 16.— A compre- 
to introduce 


1934 models to dealers and sales- 


|men throughout the country will 


Virginia’s representation in Con- | 


gress, to have the District of 
Columbia level brought up to 
four cents. 

District motorists and motor- 


be launched Monday by the Gen- 
eral Motors Truck Co. Fifty-four 
special meetings will be held, cov- 
ering all zones and distributor 
territories, at which sales and 
technical experts from the GMC 
factory staff will discuss the new 
models. The series of meetings 
will last until the middle of 


ing leaders, however, did not take | March. 


————-@ 


Autolite Merger 

With Moto-Meter 
Gets Approval 

Toledo, Feb. 


16. Stockholders 


of the Electric Autolite Co. have 
approved the merger plans of 
their company and the Moto- 


Meter Gauge & Equipment Co. 

A capital stock increase of the 
Autolite Co. from 1,000,080 shares 
to 1,500,000 shares to complete the 
deal was also approved. 

The exchange of stock was 
made on the basis of two and} 
one-half shares of Moto-Meter 
stock for each share of Autolite 
stock. 


Don McKim Gets 
New Post With | 


Wholesale Assn. 


(C ontinued from Page 1) | 


sociated with the present Na- 
tional Automotive Parts Assn., 
an outgrowth of the original 
group. His activities have cov- 
ered merchandising, sales _ pro- 
motion and advertising work. 
He comes here from Philadelphia, 
where he has been active in job- 
ber affairs. 

Mr. Ruark, in commenting upon 
the new division of the associa- 
tion, of which Mr. McKim is head, 
stated today: 

“Creation of the MEWA parts 
distribution department results 
from the large and growing num- 
ber of parts jobbers in the MEWA 
membership, as well as the ex- 
tensive operations in parts dis- 
tribution on the part of general 
jobbers who help to make up the 
membership. 

“Jobbers must be put and kept 
in a competitive position with all 
other channels and types of dis- 
tribution competing with them. 
If the hoped for results along this 
line are not obtained to a very 
measurable extent through codes 
of fair competition, then the Mo- 
tor and Equipment Wholesalers’ 
Assn. will utilize its utmost in- 
telligence and energy in other) 
directions in order that jobbers 


| is to consolidate and 








may be competitive.” 


Goal of Joint Committee 


(By telegraph from Washington Bureau) 


Washington, Feb. 16.—Traffic 
sign and signal uniformity are to 


be furthered on a _ nation-wide 
scale through adoption of a stand- 
ard code of traffic control devices 
being worked out jointly by the 
American Assn. of State Highway 
Officials and the National Con- 
ference on Street and Highway 


Safety of which Daniel C. Roper, 
secretary of commerce, is chair- 
man. This code is under prepa- 
ration by a joint committee ap- 
pointed by the above organiza- 
tions and in session this week at 


| the Bureau of Public Roads. 


The present efforts, according to 
the committee, are in response to 
a demand for a single standard 


| code which will cover not only 
| traffic signs 


and signals but also 

markings, safety 
islands and loading platforms. 
The primary task, in the opinion 
of the two parent organizations, 
revise in 
| the light of recent experience the 
porte for rural highway signs 
prepared in 1926 by the State 
highway officials, and the manual 
for street traffic signs, signals 
and markings prepared in 1929- 
1930 by the Conference on Street 
and Highway safety. These two 
manuals have been widely used 
throughout the country as a guide 
in the establishment of traffic 
control devices on the open high- 
ways and in the cities respec- 
tively. 

The revised code will take ac- 
count of the latest developments 
in flexible progressive systems of 
signals for aiding traffic move- 
ment, for use of traffic-actuated 
signals in appropriate places, 
and employment of signs visible 
by night as well as by day 
through use of reflecting buttons, 
according to the joint committee. 

Extensive research and tests of 
the visibility of various types of 
buttons used with different color 
combinations for signs have been 
carried out for the committee by 
the Bureau of Public Roads in 
co-operation with the U. S. Bu- 
reau of Standards. 

Studies of different systems of 
signal operation at intersections 
have also been conducted by the 
Bureau of Public Roads, which 
utilized a specially designed elec- 
trical timing device for determin- 
ing delays to traffic experienced 
with control by the several types 
of signals, as well as by police 


pavement 








officers and with no control. 
The meeting of the committee 
is the culmination of a series of 
meetings participated in by ex- 
perts in all aspects of traffic con- 
trol. The results of these studies 
are now formulated in practically 
final form. They will be sub- 
mitted for approval to the Ameri- 


ean Assn. of State Highway Of- 
ficials next month and they will 
also be placed before the Na- 
tional Conference on Street and 
Highway Safety at its meeting 
later this spring. 

Ford Salesmen 


Learn of Two 
Selling Points 


Detroit, Feb. 16.—More than 
500 Ford salesmen Tuesday night 
held the first of a series of sales 
conferences at the Book-Cadillac, 
launching a program which will 
be extended throughout the year. 

The conferences were instituted 
by the Ford Motor Co. to assist 
its representatives in presenting 
the outstanding features of the 
1934 Ford V-8 to prospective au- 
tomobile buyers. The opening 
conference last night heard an 
illustrated talk on the V-8 en- 
gine. 

Two hundred Ford service man- 
agers also gathered Tuesday 
night for the second of a series 
of monthly meetings at the Ford 
Highland Park Commercial Ex- 
hibit. 

J. L. McCloud, of the Ford 
chemical and metallurgical de- 
partment, was the _ principal 
speaker. He explained the uses 
of the new synthetic resin enamel 
now applied to all new Ford V-8’s. 

“Recent examination of com- 
parative samples exposed under 
the most trying climatic condi- 
tions indicate that the life of this 
new enamel will be at least four 
times that of the material pre- 
viously used,” said Mr. McCloud. 
“Its outward appearance gives 
no indication of the vast differ- 
ence in the wearing qualities or 


the lasting lustre of this new 
body finish. Only after the car 
has been in use for a year or 


more will the owner realize what 
this enamel means to him in 


_ labor and money saving necessary 


to maintain a permanent finish.” 


Modest, Modernistic and Momentous 





Henry Ford’s 


decision to enter the Century of Progress exhibit at Chicago this year brings this event 


a step closer to becoming the world’s largest automotive mart. Last year it was generally conceded 


that the motor section stole the show. 


What will it be this year with motor more strongly represented? 
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One sacred pledge we make our friends here and 
now. This publication, God willing and so long as it 
is in our charge, will never champion the cause of any 
individual or any corporation which ia not for the best 
interests of the automotive industry as a whole. Nor 
will its columns be used to spread gossip or inflame | 
prejudice. It will confine itself to the up-building of 
the industry it is pledged to serve, wholly through the 
dissemination of NEWS which is timely, authentic and of value. 





WE DO OUR PART 
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Truckers Control Trucks 

FTER what at times seemed to be an impossible task, 
the trucking industry of the United States has agreed 
upon a code of fair competition designed to remove many 
of the bad practices in this industry which have crept 
in under the guise of “rugged individualism.” President 
Roosevelt has approved this document and on Feb. 25 
the industry will be plunged into the problem of con- 
trolling itself. The code as signed by the President 
represents a clear cut method for bringing into harmony 
the many divergent interests in the trucking field. With 





Mel Adams, | 


FREE 


AIR 


By Cliff Knoble 





RECOVERING from a depres- 
sion is nothing new to anyone 
who ever repaired a puncture, 

ok * 


RECORD ANOTHER stupen- | 


|dous victory for the NRA. An 





the method now in hand the greatest difficulty remaining 
is enforcement. 

The trucking industry now is facing one of its most 
crucial problems. The degree to which it succeeds in 
regulating and controlling itself will have much bearing 
upon whether or not it will be subjected to regulation 
from the outside in the future. If the present code is fully 
upheld and adhered to by the members of this industry 
the chances of regulation from the outside will become 
more and more remote. If on the other hand the enforce- 
ment of the code becomes so involved as to become next 
to impossible outside regulation will follow as sure as 
pain follows an infection. 

To this branch of the industry, then, it is highly im- 
portant that the code be enforced swiftly and smoothly 
and that it be observed and adhered to by every individual 
or corporation in the industry. Two benefits will be de- 
rived from such procedure: the industry will be purged | 
of its bad practices and profits will bloom where losses 
now flourish; outside regulation will be delayed if not 
permanently eliminated. 





Accidents and Prosperity 
ANY of us wonder as we look at our steadily mount- 
ing accident toll in 1934 as compared with 1933, 
whether or not it is true that accidents increase with 
prosperity and decline with depression. Apparently this 
is SO. 

During the past several years many car owners through 
economic necessity have held the old bus over for another | 
year. These cars have suffered from the natural blunting | 
effects of time and service, as well as from a lack of| 
maintenance. In many cases these relics of better days 
have been forced off the highways during the past few 
years due to the inability of the owners to pay registra- 
tion fees. With the return of jobs, and the need for trans- 
portation to get back and forth to work at them, many 
owners have scraped together the where-with-all to buy 
plates but not to recondition their cars. These owners in 
many cases for some psychological reason insist on 
demanding from their old jaloppies the same service that | 
its improved younger sister is giving today. This taxes 
these old cars beyond their safe ability to perform. 

The injustice which will result from our mounting toll | 
of accidents will be closer restriction by law enforcement | 
agencies which will result in restricting the performance | 
of the newer models to the ability of the older jaloppies. 

From our standpoint the desirable thing to do would) 
be replace all the jaloppies with new cars. But failing 
in this we must try to educate drivers not to attempt to, 
extend the cars beyond the car’s ability to perform. The | 


industry must put on its chains, slap on the brakes and | 4y4 she hasn't smoked 
call a sudden halt to motor accidents. 


automobile dealer is reported to 
have lost his blue eagle because 
his fifteen-year-old son was re- 


quired to work more than three | 


hours a day. It used to be 
thought that work never hurt 
anybody, but there was a time 


when a man had something to | 


say about the fetching-up of his 
own son. 
oo 

A money expert is one who 
takes your money for telling you 
how to save it. 

WE ARE a remarkably original 
people. And not the least re- 
markable part of our originality 
is the fact that so many of us 
think of the same thing at the 
same time. For example, there 
is the gag about not knowing 


| whether the new stream-lined cars 


are coming or going—(which is 
beginning to get just a little bit 
tiresome.) 


“A little knowledge is a danger- 


ous thing —” 
I’ve just tried to replace a piston 
ring. 


BRETHREN, I certainly heard 
a good one today. A factory ex- 
ecutive was making a speech in 
a southern city, and in a fire- 
cracker conclusion, delivered him- 
self of this thunderous pronounce- 
ment—‘“And if we do, we'll take 
competition like Grant took Rich- 
mond.”—To a man, his audience 
walked out. And he’s still kick- 
ing himself. 


There was once a salesman who 


bewailed a lack of prospects. 
There was also a cuckoo who 
complained about a scarcity of | 


stop-lights. 
ca ok a 
Daffy Definitions 

HITCH-HIKER: A fellow who 
turns “thumbs-up” at the pros- 
pect of a ride and thumbs-down” 
at the slightest possibility of pay- 
ing for a couple of hamburgers. 


NOW THAT BOOZE is back, 


we presume we'll soon be hearing | 


again about that old bugaboo, | 
the saturation point. 
ok ck co 

“A cat may look at a king.” | 


And that’s what I thought when | 
I parked my old crate and went | 


to the automobile show. 


Queer Queries 


Dear CK-—-How can I stop my | 


wife from telling me how to 
drive? Henpecked Hen. 


Dear H. H.—Teach her. 


“Men’s clothing to be stream- 


| lined,” say the designers. Humph! 


Nothing new in that. Our very 
first article of apparel was 
stream-lined—plenty and often. 


“NO, SIR,” declared the Hup- 
mobile salesman, “you don’t need 
to worry about the Hupp-keep on 
this car.” 


ALL THE FOREIGN prating 
and pasturing about honor, breed- 
ing and culture leaves Ye Scribe 


| somewhat cold when he observes 
a nation that can airily ignore an | 


honest debt of $3,000,000,000, and 


then start a revolution over one} 


domestic bank failure. 


Little Miss Muffet, 
Proceeded to puff at 


A Lucky while driving her Nash. | 


While shifting to high, 
Smoke blew in her eye, 

once since 
the crash. 











LY News 


In This 





Selling Safety 

“Naturally, I was very much 
interested in your editorial of 
Jan. 31, titled: ‘Safety in Adver- 
tising’ because, as you know, we 
have invested millions of dollars 
in publicity since 1904 for the 
promotion of safe and_ sane 
motoring. In fact, our Weed 
Chain advertising during the past 
30 years has directly promoted 





| safety in motoring and we are 
| certain that it has been and is 
instrumental in the saving of 





thousands of lives. 


| “I would like to refer especially 
to the second paragraph of your 
editorial where you say ‘The pres- 
ent day car is, perhaps, the safest 
vehicle man has yet designed,’ 
and that ‘A motor car will come 
to a stop from a given speed more 
quickly than other vehicles,’ and 
that ‘It will accelerate from a 
dead, or any given speed, more 
rapidly than any other vehicle,’ 
| but that ‘The motor car has no 
mind or will of its own. It is 
completely at the command and 
at the mercy of the driver.’ 


“I wish to say that if a motor 
car did have a mind or will of its 


own, it would be safer because it 
would make sure that chains} 
were on its ‘shoes’ (tires) when- | 
ever roads and streets are slip- 
pery because it would know 
through experience how much 
quicker chains enable it to ‘stop 
from a given speed’ and how 
much faster it can ‘accelerate 
from a dead stop or any given 
speed.’ 

“In other words, if cars had 
brains they would also have 
chains because any car with 
brains would appreciate how 
| vitally necessary chains are for 


| quick stops and faster accelera- 

tion on slippery roads and streets, 
|as proved by tests which were 
carried on a few winters ago in 
Grand Rapids by the police de- 
|partment and Safety First So- 
| ciety of that city.”—Jay O. Lashar, 

advertising manager, American 
| Chain Co., New York. 





A Quick Stop Needed! 


and do not necessarily coincide with those of the editors. 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence Will 
be observed upon request. 





— ———— — 


Corner 


The views expressed in this column are those of our readers 


Readers 


Pleased 

I think your editorial of Feb. 
7 about January registrations is 
a very good one and very timely. 
Certainly January won't reflect 
with any car the actual demand 
for automobiles. 

We all know that dealers 
wholesale orders are a very good 
reflection of the retail business 
because a dealer is certainly not 
going to order a lot of cars unless 
he has a _ reasonable idea of 
selling them. 


I think Automotive Daily News 


’ 


is to be congratulated on its 
foresight in publishing this. — 
W. F. Hufstader, general sales 


manager, Buick Motor Co., Flint, 
Mich. 






-=—2 word in 
-edgewise” 


By the Publisher 






LAKE WORTH, FLA., Feb. 15. 
There may be some analogy be- 


tween the facts which Florida, 
the state where summer spends 
the winter, presents this year, and 
the rest of the United States, 
where spring is just around the 
corner. 

Most of us remember only too 
well the Florida boom which sent 
business corners in Miami and 
swamp land in Okeechobee to 
dizzy heights in the early twen- 
ties, but long before twenty-nine 
the bubble here had burst and 
few Floridians were caught in the 
nation-wide deflation which came 
three or four years later. 

Florida had taken her licking 
and so solidly was she rebuilding 
that even a Miami bank insisted 
during the holiday one year ago 
in keeping open its doors, claim- 
ing to be 100 per cent solvent, as 
a lesson to the rest of the country. 

* a * 


THIS YEAR even Florida 
(Continued on Page 15) 


is 
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TO THE PRESIDENT, SALES MANAGER 
AND PURCHASING AGENT 


of any corporation manufacturing Low Priced Cars, Gas and 
Oil, Tires or Batteries 


» 


r 


® “Marks the spot’’— where no outlet is to be found. [| Existing Displays and Dealers. 








AUSTIN will build feeder or neighborhood Sales and Service 
Units that tackle your problem from the MARKET AN GLE 


You study your problems from the market angle — that’s the way 
Austin approaches them. After intensive research, after exhaustive 
planning, and designing, after much building and rebuilding, The 


AUSTIN FEEDER OR NEIGHBORHOOD SALES AND 
SERVICE UNITS HAVE THESE DISTINCTIVE 


Austin Company is now ready to deliver ‘‘FEEDER”’ or ADVANTAGES 
‘“‘“NEIGHBORHOOD” Sales and Service Units, at any point in . Distinctive, attractive, attention-compelling. They SELL! 
the United States— built of steel, stone, brick, concrete, wood or of 2, PORCELAIN ENAMEL walls doubly insulated. 

doubly insulated porcelain enamel designed in the newest trend. 3. Permanent in appearance yet movable and salvagable. 
These units in design are as modern as the “Century of Progress” . Highly colorful, always stays new. 

and are built for this express purpose —to tackle your problem from 5. Most efficient and modern in layout. 


the MARKET ANGLE and SELL your products. ». Duplicates your individual designs, flexible. 
. Custom-built yet standardized for economy. 

8. Capable of speedy erection. 
. Designs as modern as the “‘Century of Progress.”’ 
. Helps make new records in sales. 


Developed with as much care and skill as is required in the designing 
of motor cars and refrigerators these “‘feeder’’ units fully meet the 
“new trend”’ selling methods. They are specially designed on the ‘“‘One 
Stop” principle, attract the gasoline buyer and then conveniently 
sell him all of the other items your stations handle. Austin Engineers 





will gladly cooperate with your engineering staff in developing your require. Prices run from $1,000 to $100,000 per station above founda- 
individual layouts and designs. tions. NOT cheap, but GOOD! 

Not in the experimental stage, Austin is now building in several fustin men intimately familiar with this product will be avail- 
states for many national corporations and has contracts to duplicate able at our Detroit Office — 2-218 General Motors Building 
units previously built. Austin Engineers are prepared to quote you on February 19th and 20th to answer questions, make esti- 
fixed prices on ten or more in any individual design or color you may mates, submit prices on ten or more units of any one design. 


THE AUSTIN COMPANY 


ENGINEERS AND BUILDERS 
CLEVELAND 


THE THE 
AUSTIN METHOD AUSTIN METHOD 


ETROIT, MICH: 2-248 General Motors Building, Phone MAdison 8874 
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Export Future 
Bright, Mooney 
Says on Sailing 


(Continued from Page 1) 


period ahead, I see no reason why 
the gains made should not be just 
as substantial during 1934. 

“A healthy continuance of the 
present trends depends essentially 
upon the realization of two dis- 
tinct but closely related develop- 
ments: a speedy return to the 
gold standard on an international 
basis, and a general lowering of 
tariff barriers to make this return 
to gold lasting and effective in its 
benefits to international trade. 

Export Trade Keystone 

“Foreign trade is the key-stone 

of the recovery arch. That Presi- 


dent Roosevelt recognizes its im- | 


portance to our domestic welfare 
is evidenced by his endorsement 
of the magnificent work of Cor- 
dell Hull, secretary of state, at 
the Pan-American conference, 
and by the plans that are in pros- 
pect for the negotiation of re- 
ciprocal tariff arrangements with 
other nations which are, in the 
last analysis, as eager to trade 
with us as we are to trade with 
them. 

“When Congress invests the 
President with power to conclude 
more liberal trading arrange- 
ments with these other nations on 
a@ mutually advantageous basis, 
we shall have taken the most sub- 
stantial step that has been taken 
in many years toward putting our 
foreign trade on a sound business 
basis.” 


Truck Output 
At Chevrolet 
Exceeds 23,000 


(Continued from Page 1) 
J g 


they furnish an index of the 
trend of general business. A truck 
represents a capital investment 
on which the investor expects a 
definite monetary return. The 
fact that he is willing to pay out 
money for new equipment now in- 
dicates his belief in sufficiently 
improved business to warrant the 
investment. 

“The current rate of truck sales 
also means the retirement 
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H. M. Gosnell Heads Sales 


At Defiance Spark Plug 

Toledo, Feb. 16—Raymond P. 
Lipe, president of Defiance Spark 
Plugs, Inc., announces the ap- 
pointment of 
Herbert M. Gos- 





nell as_ sales 
manager of the 
company. 

Mr. Gosnell 
has been asso- 
‘iated with the 
Defiance organi- 
zation for a 
number of 
years, and has 
had extensive 


M. Gosnell 


experience in H. 


selling work. ; 
This training has given him a 
keen perception of the merchan- 
dising problems in this field, and 
the results of his experience are 
now manifest in many of the 
present Defiance policies. 
For the past year he has been 
assistant sales manager under L. 


sales 


|L. Siefried, who has been ad- 


vanced to the position of execu- 
tive vice-president. 


SAE Hears Story 
Of New Springs 


Buffalo, Feb. 16—More than 120 
members and guests were present 
at the regular monthly meeting 





| 


of | 


of the Buffalo Section SAE at the 
Hotel Statler here Feb. 7. 

William J. Davidson, executive 
secretary of the Technical Com- 
mittee of the General Motors 
Corp., was the principal speaker, 
choosing as his topic, “The New 
Kind of Ride,” a subject which 
dealt with features of engineer- 
ing design as related to spring 
suspension on automobiles. 

In the absence of Fred Cornell, 
chairman of the Buffalo Section, 
Karl] M. Wise, vice-chairman, pre- 
sided at the meeting. Before the 
regular program there was a 
short business session during 
which a committee to name the 
candidates for next year’s offi- 
cers, was selected. On the com- 
mittee are T. M. Nevins, Francis 
Smith, Russell Howe, T. P.| 
Wright and Ralph Peo. 

Mr. Davidson’s talk was accom- 
panied by sound motion pictures 
and illustrated slides. During the 


much obsolete equipment retained | discussion, the speaker reviewed 
in use during the past few years | the history of the development of 
through economic necessity. Much | independent spring suspension by 


of this equipment had reached | General 
an age where it was no longer | the 


Motors, 
engineering objectives 


dwelling upon 
for 


safe on the highways, and where | which they were striving, and ex- | 
the cost of maintaining it in ope-| plaining in detail how these ob- | 
ration exceeded the interest | jectives were obtained. 


charges and maintenance 
“This replacement of obsolete 


equipment, the enlarged market 


due to general business improve- | 


ment, and the enormous special 
demand created by reconstruc- 
tion activities, has added greatly 
to our truck prospects for the 
year.” 


Pittsburgh SAE Will Hear | 


Truck Problem Solutions 
Pittsburgh, Feb. 16. — “Prob- 


lems of Profitable Truck Opera- | 


tion and Maintenance” will 
presented by Robert Cass, assist- 
ant chief engineer of White Mo- 


tor Co. of Cleveland at the Feb.| 


21 meeting of the Pittsburgh Sec- | 
| 789,274 compared with 627,210 for | 


tion of the SAE. 


and | 
operating costs of new equipment. | round 


At the conclusion there was a 
table discussion during 
which Mr. Davidson answered | 
scores of questions. Prior to the 
meeting Mr. Davidson was a 
guest of the Buffalo Section offi- 
cers at a dinner. 


'Motor Rim Production 
Gains 26% in January 
Cleveland, Feb. 16.—Production 
of motor rims in January in- 


creased 26 per cent compared 
with output for December, ac- 


be | cording to the record of inspec- 


tone and approvals reported to- 
Inc., with headquarters here. 
January inspections totaled 


The meeting will be held at| December and 727,308 for Janu- 


the Pittsburgh Athletic 
with “get-acquainted” 
at 6:30, dinner at 7:00 and tech- 
nical session at 8:00 p. m. A 


discussion will be conducted by | 


John M. Orr, manager of Equit- 
able Auto Co. 


Roos Addresses SAE 
Indianapolis, Ind., Feb. 16.—D. 


G. (Barney) Roos, president of 


Assn. | 
gathering | 


the Society of Automotive Engin- | 


eers and chief engineer of the 
Studebaker Corp., was the princ- 
ipal speaker at the February 
meeting of the Indiana section, 
SAE, at which the annual topic 
of “Review of the Shows” was 
the issue. 


| Benj. E. O’Brien, secretary. 


ary, 1933. The increase, com- 


| represents about 8% per cent. 
Inasmuch as rim production pre- 
ceeds motor car assembling by 
several weeks, the January rim 
output provides concrete evidence 
of a rising activity in the auto- 
mobile manufacturing industry. 


Association Heads 


Asbury Park, N. J., Feb. 16. 
Asbury Park Automotive Assn. | 


has elected the following officers | 


for 1934: 

Harry H. Jones, president; Mal- | 
colm E. Harris, vice-president; | 
Roland J. Hines, treasurer, and | 


| 


From Engineer 


day by the Tire and Rim Assn., | 


pared with January of last year | 








Here we have some very pleased looking people playing peek-a-boo in the new Chrysler Six. 
is the only one bearing the Chrysler name which continued the more conventional lines this year. All 
its brothers have gone Airflow and as a result of the interest in those new models the picture of the 








Peek-A-Boo, I See You 





This car 


car above was not previously shown. 
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Independent WHEEL SUSPENSION 
requires a special type of Shock Absorption 


»«« DELCO-LOVEJOY supplies 


turn to Delco-Lovejoy, who has 


it! 
@ When engineers tackle the great 
new principle of individual wheel already worked out that special 
suspension, they quickly find that type and can adapt it to any 
it calls for a new type of shock application of the new principle. 
absorption. Their next step is to Delco-Lovejoy has been privileged 
to co-operate from the earlies 


experimental stages. We have 
accumulated a fund of specializec 
knowledge and experience whic 
will be placed at the disposal of an 
engineering group that desires it 


Delco-Lovejoy Hydraulic Shock Absorption 
is readily adaptable to any application of 


DELCO-LOVEJOY 


HYDRAULIC 
SHOCK ABSORBERS 


the independent wheel suspension principle 


DELCO PRODUCTS CORPORATIO 
DAYTON, OHIO 








For Parner in Midwest 


Iowa, Illinois, 


Indiana, 
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U. S. Aid To ‘Corn States’ Will Boost Car Sales 


Over $600, 000, 000 Fund 


© 


Wisconsin, Minnesota, 


Dakotas and Nebraska Are to Get Major 


Benefits of Reduction Payments 


Washington, D. C.—The AAA has allocated over $600, - 
000,000 to the middle western states, and the money is 
beginning to be paid now to farmers contracting to reduce 


production. 


Three hundred and fifty million dollars is 


going to farmers for reducing their Corn-Hog production. 
One hundred and fifty million dollars is going to farmers 


on Corn Loans. 


One hundred and two million dollars is 


going to farmers for reducing their Wheat production. 
This, more than a half billion@—____——_- 


dollars, 
and the bulk of it is going into 
the pockets of the farmers lo- 
cated in eight states. Here are 
the money states: Iowa, Illinois, 
Indiana, Wisconsin, Minnesota, 
the two Dakotas and Nebraska. 
Nowhere in all the world is there 
such a concentration of farm 


cash. Its distribution is going on 


This Is ’33—Watch 1934! 


Fev 


Mor, Age Mey Jon 


Per cent increase or de- 
crease in car sales over 
same month of 1932: 
Eight 
midwest 
states 
— 8% 
—36% 
—16% 
—16% 
8% 
25% 


U. S. as 

a whole 

— 9% 

—16% 

—15% 

_— 1% 

22% 

17% 

78% 

92% 

94% 

116% 

113% 

29% 

No government money 
was released to these 
states until December, 
when a small beginning 
was made. Better farm 
prices caused this showing. 


! 


ammmn ES /idwest States 
- —=— Jotal US. Sales 


40To —— 





is new purchasing power | 


amount is passing into the pockets | 


of farmers here. But the Corn 


Loan plan is just the starter. The | 


Corn-Hog allotment money is the 
“big-time” money. Payments on 
the Corn-Hog reduction contracts 
(which are being filled out by 
thousands of farmers each day 
now) will start the latter part of 
February, will gain real momen- 


Jul Avg 


NORTH 
DAKOTA 





Car Diedlors Tell 
Agencies Their 


~’Media’ Choice 


Des Moines.—The N. A. Winter | 


ing them a frank opinion on this 
very pertinent question: “In what 
farm paper do you _ personally 


automobiles you represent?” 


tionnaire With These Answers: 


Wallaces’ Farmer ....... 169 
Successful Farming ..... 10 
Country Gentleman ...... 6 
| Cappers Farmer ......... 0 
| Country Home .......... 0 


Miscellaneous, Newspapers 
and No Answer 


Peoria, Ill—The Mace Advertis- 
ing Agency asked the automobile 





| dealers in Indiana and _ Illinois 
the same question about their 
choice of farm papers and got 
back these answers from 306 
dealers: 

Prairie Parmer .......... 229 

Indiana Farmers’ Guide.. 36 

Country Gentleman...... 12 
| Successful Farming...... 2 

Cappers’ Farmer......... 2 

Country Home............ A 

Miscellaneous, Newspap- 

ers, and No Answer.... 24 


Other investigations conducted 
in Minnesota, the Dakotas, Ne- 
braska, and Wisconsin all tell the 
same conclusive story for local 
farm papers. 


Implement Manufacturers 
After New Farm Money 


Chicago Farm implement 
manufacturers, always sensitive 
to changes in farm buying power, 
are back in the local farm papers 
with extensive schedules. Such 
leading companies as_ Interna- 
tional Harvester, John Deere, J. 
I. Case, Oliver Plow Co., Massey- 
Harris, Minneapolis-Moline, Allis- 
Chalmers, New Idea Spreader 
and others have already started 
| liberal advertising schedules in 
| the local farm papers in the 
| middle-west. Their plans for just 
the local papers in the eight 
| states call for more than $70,000 
| advertising expenditures the first 
| six months of 1934. 


'Fence Makers Place 
Irons in the Fire 

Chicago—The leading manufac- 
turers of fence, some of which 
have been inactive in the adver- 
tising columns of farm papers for 
the past few years, are now back 
with aggressive advertising 
schedules. American Fence & 
Wire, Continental Steel Corp., 
Keystone Steel & Wire Co., Kit- 
selman Brothers, Red Top Steel 
Post, Pittsburgh Steel Co., Calu- 
met Steel-Wire Co., Brown Fence 
& Wire Co., Bethlehem Steel Co., 
and others are now using the 
local farm papers in the eight 
Middle Western | states. 





now at the rate of millions per|tum in March, and still further |——-——————— 


These ee the Papers — These the States 


day and will continue throughout | force in April. 


1934. Here is a Selling Oppor- 
tunity for the Automotive Indus- 
try the like of which they can 
find no other place in the whole 
agricultural market in the United 
States. 


These farmers started last fall 
to buy cars and trucks in an in- 
creasing volume—as is shown by 
the accompanying chart. Sales 
showed a steady growth here— 
a much better showing than for 


the U. S.—and still no govern-|jn certain states. 


ment money was released in these 
states till after the first of De- 
cember. 

In December, a small amount 
of Corn Loan and Wheat money 
was sent out in these states; in 
January, a larger amount. And 
now, in February, a still larger 


The effect of this 
new money on sales can hardly 
be over-estimated. “Of the $386,- 
310,440 the Government expects to 
pay out on all farm plans in 
February, March and April, $309,- 
706,250 will go to Corn-Hog 
farmers in the Middle West,” says 
an Associated Press dispatch from 
Washington Feb. 7. 

Now is the most opportune 
time to get your advertising and 
selling activity directed against 
this new buying power available 
March issues 
of the local farm papers should 
be used as the starter for your 
advertising message. There is 
still time to make your plans to 
catch these issues and to get set 
for your share of the increased 
volume of sales which can right- 
fully be expected from these states. 


| Advertising Agency has just com- | 
pleted a mail survey of the 1,178 | 
| automotive dealers in Iowa ask- | 


prefer to see advertising for the | 


209 Dealers Returned the Ques- | 
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Jacks 
Pierce W. Cahill. 
Jaspe 


| Every Day Is Chstabias Day Heed 
| 


| Sville, $350. 
Jounty 
e Valley township, 


fou unty. 
| fingers ockwell City, 
Qfove estate, Rockwell City, $1,- 


rist Weiss, Rockwell City, $90 
liza A, Fryar, Rockwell City, 
C. 8. Fisher, Jolley, $1,035. 
| J. H. Holtorf, Pomeroy, $1,080, 
Ed Gutz, tek: $450. 
R. F. Maple, Rockwell City, $1,800, 
George W. Kent, Lytton, $877.50, 
Leonard Scharn, Lytton, $810, 
J. C. W. Hyde, Manson, $765. 
Gerald Jansen, Rockwell City, $517.50. 
Joseph G. me Rockwell City, $1,530. 


s Count 
| Merrill M. aveien Atiantic, $360. 
| Frank H. Osen, Anita, $364 
Paul °K. "Milford, Atlantic, $549. 50. 
Ralph D. Milford, Atlantic, ot 100. 
Alfred Hogan. Massena, $630, 
Cedar Count 
Peter Espensen, West Bianen 33) 406, 
L. W. oe Clarence, — 
Cerro Gordo County. 
Martin Hosban, Clear Laie, $180. 
Chickasaw Couni 
0. C, Shealey, New Ham ton, $334.80. 
*herokee County. 


$i, 125. 


Roy Lundell, Paullina, $855. 
W. E. Willey and Waiter Garlow, Cleg- 
| horn, $832 
| W. E. Willey and Walter Garlow, Mar- 


| cus, $742.50. 
Walter E. Fuhrman, Cleghorn, 19 8 OTS 
Eric A. Carison, Aurelia, $3 
H. H. Otto, Aurelia, s50eTO. 
Robert Lenz, Holstein, $511.20. 

0. 















= H. Otto, Aurelia, $66 
. W. Althaus, Pierson, 
F. W. Althaus, Pierson, 
Albert N. Meyer, Quimby, $51 
H. J. Allen, Cherokee,” $450. 

F. M. Flickinger, Quimby, $864. 
Clarence Steimke, Larrabee, $495. 
Isaac Clow, Aurelia, $405, 

Isaac Clow Aurelia, $405. 

Dale Pitts, Marcus, $742.50. 

K. Barkley, Pierson, S450. 
Soe Turner, ‘Cheroke $443.25. 
George Turner, Cher cee $443.25. 
Leonard Stanford, Larrabee, $337.50. 
George Welch estate, $630, 

Clinton County, 
ugust Kunde, $1,305. 
rhris Jensen, § 5. 

$450 


F. Hunter, $1, 395. 
Bowman, $675. 
wier, S697, 

en, $487. 
Craytord County. 


‘ion, 
\tat sion, $911. 
’ Zz 49. 





, $2,466, 





Every day farmers are getting Government Corn 
and amounts just as they were registered one 
down payment on a new car. The average of 
over $600 per individual. 


owners, 


per 
liza A, Hummel, Newton, ~ 
. E. Roush, Prairie City, $49 
. Warner, Collins, $333. 
Johnson County. 


& 


George 8. Adams, $288. 
Jones County. 
W. O. Norton, Anamosa, $405 
7 mmet_O’Brian, Anamosa, $207. 
E. Porter, Anamosa, $427.50. 
Ke land Soper, Anamosa, Pe 350. 
Will Sealls, Anamosa, $72: 
A. J. Bohiken, Mc paitioailo, ai 237.50. 
Kossuth Coun 
my ermerson & Hilbert, Bt. "Benedict, $1,- 


7 


§; Griese, Bancroft, $38. 

‘Theo pilbest, Bode, $605. 

Gust Sanftner, Sten City, $630. 

August Vaudt, Whittemore, $907. 
Lyon_ County 

Lyman Hetrick, Rock Hapids, § $630. 

Lamert Breuer, Larchwoo 

Charles Wood, George, $411. 

Mrs. Doris Schnepf, Lakewood, $472. 
Madison County, 










R. B- Mount, Dexter, $1,215. 

J. A, Garmon, Truro, $371.25 

3. %. Phillips, Winterset, $1, 354. 50. 
Albert Van Buren, De Soto, $1,200. 


Henry Thomsen, Earlham, $3,127.05. 
Marshall County. 
H. J. Keefer, Vienna township, $540. 
Pottawattamie County. 
Earl R. Campbell, Carson, $225. 
Robert Cam bell, Oakland, $270. 
‘age County, 
John Whitenilt Clarinda, $32 
homas Rames and eg esc, Join 
Valley cownalp os 05. 
Palo Alto faeebare 
Theodore Johnson, Cylinder, $1,393.65. 
W. L. Beekman, Cylinder. $337. 50. 
Clarence Christianson, Ruthven, Ue 
B. Banwart, West Bend, $798.75. 
Polk County. 
Ralph L. Eshelman, Altoona, ony 327.50. 
Percy Tufts, Bondurant, $6,030.00. 
Jackson & Stall, Grimes, $2,469.60, 
P, J. Guthrie, Elkhart, $495.00. 
Cc. L. Bayes, Valley Junction, $752.40 
Pocahontas County. 
Harry M. Bruner, Bradgate, $202, 
Ira Conrow, Rolfe, $450. 
W. L. Wilson, Rolfe, $1,350. 
F, P. Devall, Rolfe, $1,350. 
Walt Mahaffa, Rockwell City, $585. 
Elmer Echott, Pocahontas, ? 485. 
Ed Loots, Pomeroy, $1,8 
Art Peterson and Mary Folersca (joint 


loan), $288. 
Sac County. 
perry H. Hanson, Odevolt, $729. 
Dr. Carl Olson, Sac City, $675. 
John Gerkin, ke View, $180. 
F, C. Richardson, Sac City, $1,125. 
Seott County. 

M. R. McDonald, McCausland, opt 60. } 
Henry Kraft, Walcott, $1, 288.5) 
Sloux County. 

William Deraad, Ireton, $ 86. 
Thys L. Koole, Treton, $2, 
Jacob G. Mouw, Hospers, $120. 
John Biefbrock, Ireton, $711 
Kooiker, Hull, $922. 50. 


ome. oe "Yas0 


Loan checks. Here is a small sample of names 
day. All loans are plenty large enough for a 
more than 66,000 loans made in ltowa to date is 


Soon these and other thousands of farmers will be getting another 


Government check, the Corn-Hog Bonus payment. 


Here is the Best “Buy” 
On the Market Today 





Detroit.— The advertiser who 
wants to reach these 
whose names are reproduced 
above and the thousands of other 


farmers in the Middle West who | 
are now scheduled to receive the | 
bonus 


millions of Government 
money can do so effectively and | 
most economically. For only | 
$5,000 a month, for less than % 
cent per subscriber, it is now 


possible to buy the complete group | 
of local farm papers covering the | 
the | 
Middle West, use full page space} 


eight “money states” in 
for your copy and reach the more 
than a million farm homes here 


who are “in the money.” 
To the advertiser who wants 


1. Coverage 
2. Reader Interest 
3. Buying Power 
4. Dealer Acceptance 
the local farm papers will give 


you more of each and at a lower 
cost per line per thousand un- 
dupilcated farm homes than any 
national farm paper or combina- 
tion of farm papers that can be 
| bought. 


farmers | 





‘Linage Reports Indicate 


50% to 130% Increases 


Chicago—At a meeting of the 
publishers of the middle-western 
farm papers, the report of adver- 
tising carried so far this year 
showed large gains in each pub- 
| lication in each issue. The range 
|of increase varies from 50 per 
cent to over 130 per cent over the 
corresponding issue of 1933. 


Dairy Farmers, Too 


Washington, D. C.— Payments 
of $170,000,000 to the dairy farm- 
ers are now under discussion. 
Present Government plans call 
for a benefit payment quarterly at 
the rate of five cents per pound 
of butterfat produced. The first 
payment will probably be paid 
early in the Summer. Benefit 
payments will amount to over 
$62,000,000 to the farmers in the 
eight Middle West states and will 
further increase the already sub- 
stantial payments which the Gov- 
ernment is making to the Corn, 
Hog and Wheat farmers located 
in these States. 




























Iowa a Nebraska 
Illinois NEBR AS Minnesota 
Indiana ; North Dakota 
Wisconsin Se South Dakota 
F wa* Homestead RI: “Raney ~~ 
What Price Do You Want 
for Hogs? 
. . Dain, nr * tag 
Write or wire for more facts direct to publishers—or to Gordon S. Broholm, Detroit Manager, General Motors Bldg., Detroit 
Dante M. Prerce, Publisher Burrivce D. BurTLer, Horace C. Krein, Publisher Sam R. McKetvig, 
Wallaces’ Farmer, Des Moines Publisher The Farmer and Farm Stock Publisher 


Wisconsin Agriculturist and 
Farmer, Racine, Wisc. 


Prairie Farmer—lll. and Ind. 


and Home, Minn 


Chicago, Il. the Dakotas, St. P 


This is a Paid Advertisement 


Nebraska Farmer 
Lincoln, Nebr. 


esota and 
aul, Minn. 








Pact Protects Both Buyer 
and Vendor, Salemen Told 


Buffalo, N. Y., Feb. 16.—Approval of the dealers’ code 
and commendation of the National Automobile Dealers’ 
Assn. and its officials for the manner in which the code 
is being handled is the keynote of an official statement 
sent to salesmen of Pierce-Arrow distributors and dealers 
by Roy H. Faulkner, vice-president of the Pierce-Arrow 
Motor Car Co. It is said to be the first time a car manu- 
facturer has publicly stated his views on code enforce- 


ment. 


Mr. Faulkner’s written talk to the salesmen is as 


follows: 

“To my mind, the dealers’ code 
is here to stay, and the man who 
stands back waiting for it to fail 
will be broken on the wheel. I 
spoke at a NADA meeting at the 
opening of the Philadelphia show, 
and was preceded by a speaker 
who explained that the code book 
was the ‘dealer’s bible’ and that 
it was backed by the law of the 
land. 

Can’t Legislate Sales 

“Personally, I think we will 
have to be very careful how we 
handle this, because while it is 
a law we cannot legislate people 
into buying merchandise, and I 
think we should explain that the 
dealers’ code was created not to| 
make it possible for the dealers 
of the country to steal used auto- 
mobiles, but rather to assure all 
buyers of the same treatment, | 
and to take out of our business | 
insidious practices such as Ca-| 


mouflaged list prices that con- 
tained hidden trade-in allow- | 
ances. 


“On the basis of the code, new 
cars are properly priced accord- 
ing to their value, and the man 
who wants to buy on the up and 
up has the same chance as the 
chiseler. Prices on used cars have 
been stabilized according to their 
resale value, and the code is a 
law that was written as much for 





the protection of the buyer as it 
was for the dealer. In other 
words, if the code book is a bible, | 


spect that should be given to the 
bible, and we shouldn’t hit people 
over the head with it, but rather 
explain how the code works to 
their advantage. 


Some Inaccuracy 


“While there may be some inac- 
curacies in different sections of 
the country, I believe it is the 
aim of the dealers’ association to 
work these out, and as I under- 
stand it in talking to several of 
the officials, they have tried to 
approach the situation in a gen- 
erous manner. In fact, I have 
heard some dealers complain be- 
cause they believe that the allow- 
ances in the book are in many 


eases really higher than the 
prices the cars will bring. 
“My personal feeling is that 


you may temporarily go through 
a period here when some people 
will tell you that they are going 


|to drive their old cars because 


they will not accept the allow- 
ances they can get in exchange 
on new ones, but I wonder if a 
lot of this wasn’t brought about 
by the fact that a great many 
factories, in their anxiety to 
move their 1933 models before 
Dec. 1, sent out great barrages 
of letters and broadcasts telling 
the people that they had better 
buy before December as the code 
would virtually make their car 
worthless. 


“It is only natural, then, that 


it should be treated with the re-| when we did such a good job in | 





Studebaker App 


oints 


85 New Dealers in U. S. 


An- 


South, 3end, Feb. 16. 
nouncement of the appointment 
of 85 new dealers in various 


American markets was made here 
today by George D. Keller, sales 
manager of the Studebaker Sales 
Corp. of America. They are: 


ALABAMA 
Ensley, Hyatt-Phillips Auto Co.; 
I’etty Rie Co. 
ARKANSAS 
McWilliams Auto 


CALIFORNIA 
Anaheim, Kriby Barnes 
LeRoy Smith; Lodi, W. J. Lewis; San Pedro, 
Glenn E. Thomas Co.; Stockton, Lewis 
Yearout Motor Co.; Westwood Village, Olin J. 
Hessel] 


Eldorado, J. F Co. 


Co.; Fullerton, 


COLORADO 
Foster Service Station; 
Grand Junction, 


Ft. Collins, 
Walter 


Alamosa, 
Miller Super Service; 
Rait’s Garage 

CONNECTICUT 

Milford, Tom Smith’s Garage. 


FLORIDA 
Joe Borden 


ILLINOIS 
Decatur, Robert R. Peck 


INDIANA 
Mathews. 


1OWA 
A & R Motor Co.; Harris, R. L 
Dodson; Indianaola, John Emerson Strahé - 
Logan, Nate Rains Garage; Oskaloosa, H. 
Whitaker; Swedesburg, C. M. Lauer. 


KANSAS 
Coldwater, Albert Pike Garage; Concordia, 
Frank Moore; El Dorado, M. M. Paden Sales 
& Service; Eureka, Lewis Motor Co.; Garden 
City, Hughes Sales Co.; Minneapolis, The 
Baker Motor Co.; Winfield, 
Woodston, B. 8. Williams. 


KENTUCKY 
Bowling Green, Economy Car Parts Co., 
Frankfort, Main St. Service Station; Somerset, 
Marlow Sears. 


Ocala, 


Columbus, O. P. 


Boone, 


LOUISIANA 
Pep Auto & Welding Shop. 


MASSACHUSETTS 
Pittsfield, Maplewood Motor Sales; Spring 
field, E. R. Clark Automobile Co.; Springfield, 


Lafayette, 


Pine Point Motor Sales. 


| 


| 








Kemp Brothers; | 


Inc. ; | 


| 


MICHIGAN 
Calumet, M in Auto Co.; Detroit, Carl 
D Garne Inc.: Lansing Ehinger Motor 
Sal Te ? Lemawee Motor Sales 
MINNESOTA 
‘ on, Hilligon Motor Sales; Blue Earth, 
Franklin Garage 
MISSOURI 
Marshall, Marshall Motor Co 
MONTANA 
Hardin, Camp Custer Service Station 
NEBRASKA 
Gothenburs oO. H. Cotton; Millard, ¢. J. 
Dagerman; S. Omaha, Market Garage; Wisner, 
Hudson Miller 
NEW YORK 
Amsterdam, Homer J. Hymey; Gouverneur, 
Walter E Lytle; Millerton, Main Street 
Garage; Norwich, Crumb Motor Sales; Red 
Hook, Ss nr Tremper; Rockville Center, 
Pearsall Sprague Corp 
NORTH CAROLINA 
Greenville, E. S. Williams: Durham, Varsity 
Motors; Hickory, Busby Motor Co, 
OHIO 
Alliance, Wheeler-Cope Motor Co.; Freeburg, 
| Wallace Motor Co.; Van Wert, Chidester 
Garage; Waterville, Allison Motor Sales. 
OKLAHOMA 
Ponca City, Gillispie Motor Co.; Shawnee, 
Riley & Gentry Motor Co.; Stillwell, Bruce 
Cox. 
PENNSYLVANIA 
Allentown, Ferstmacher & Rems Co.; Lewis- 
| ton, Robert B. Montgomery; Llanerch, F. O. 
| Kraemer; Philadelphia, Swirsding Motors; 
Point Marion, F. B. Miller Motor Sales; 
Rheems, Sipling Brothers. 
SOUTH DAKOTA 
Centerville, Fred Wanamaker, 
TENNESSEE 
Jackson, Williams Motor Co.; Murfreesboro, 
Ben Reeves. 
TEXAS 
Denton, Mark Waldrip; Sherman, A. J. 
| Thomas Motor Co, 
VIRGINIA 
Charlottesville, Albemarle Motor Co., Inc, 
WASHINGTON 
Davenport, Pioneer Motor Co.; Newport, 
| Carpenter’s Garage; Odessa, Keller Motor Co. 
WISCONSIN 
Racine, Brietzke, Pauli & Co.; Tomahawk, 
Mohawk Garage. 
WYOMING 
Basin, E. G. Jones; Cody, Siddle Bros.; 
| Rock Springs, Traher Garage. 








| used automobiles and created the | 





R. H. Faulkner 


the fall of last year that people 
should be a little slow to come 
into the market, knowing that the 
code is in effect. But in personal 
contact, I have found a lot of 
people who do not realize the 
values that have been put on used 
cars in the book. With Pierce- 
Arrow, we are giving so much 
more in our new cars than we did 
last year, that even with the dif- 
ference there might be in the al- 
lowance, a man today is making 
as good a deal as he could have 
made last fall, except where an 
extreme overboard was allowed. 


No Apology Needed 

“There are many factors that 
should contribute to the success- 
ful operation of this code if we 
properly present our merchandise 
and do a good job of selling. I 
mean by that, instead of ap- 
proaching the customer in an 
apologetic attitude, we should ex- 
plain to him that perhaps we 
were oversold last fall on how low 
the prices were going to be on 


wrong impression, and that if he 
will investigate he will find that 
he is getting more value for his | 
money now than he did then, | 
considering the great improve- | 
ments and added values in to- 
day’s cars. 

“General business conditions are 
very much in our favor. There 
is an undoubted upturn — much | 
more so than I believe is gener- | 
ally recognized, because people 
have been disappointed so many 
times in the last three years that 
they are loath to accept the situ- 
ation that is happening all around 
us for fear that they again may 
be disappointed. Automobile fac- 
tories of the U. S. have more 
business on their books than they 
have had for many years. Dies 
that were taken in to certain 
factories in Detroit are being 
shipped out to other factories, 
with greater press capacity, due 
to the demand for materials. 

“The thing that can defeat the 
whole proposition more than any- 
thing else will be a defeatist at- 
titude. In St. Louis, Ashley Papin 
tells me that they did not sell a 
car at their show, but immedi- 
ately following the show when 
they became active in demonstra- 
tions to their prospects, they 
closed five deals, each one of 
which was according to the code, 
and if he threw the used cars 
in the Mississippi River he would 
still have a much larger profit 
than on sales of recent years. The 
same thing is happening in Pitts- 
burgh and some other points. 


Clear Presentation 

“IT think the dealers’ code should 
be presented to customers on the 
basis that it has been created. 
The NADA realized that after 15 
years of letting customers set 
their own prices on their used 
automobiles, it would be suicide 
to shock them completely out of 
the market by going too far in 
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Highlights From Mr. Faulkner’s 
Code Talk 


The dealers’ code is here to stay and the man who waits 
for it to fail will be broken on the wheel. If the code book 
is a bible, it should be treated with the respect due the Bible. 
We shouldn’t hit people over the head with it, but explain 
how it works to their advantage. 


General business conditions are much in our favor. 


U. S. automobile factories have more business on their 
books now than they have had in many years. 

The one thing that can defeat the whole proposition is 
a defeatist attitude. The code should be presented to custom- 





ers on the same basis on which it was created. 


The advantage to salesmen and dealers from putting 
over the code will mean a monetary return unknown since 
the early days of the business. 

Approach the code with courage—not with an apology— 
and demonstrate your cars at every opportunity. 








depreciating the values of these 
used cars. For that reason, they 
have tried to be as generous as 
possible in their allowances, and 
I think this fact should be 
brought out when you are discus- 
sing the prices of the used cars 
with your customers. 


“Too many salesmen today who 
sold propositions for the last four 
months of last year, are killing 
sales by the frightened, apolo- 
getic manner in which they tell 
a man how much his used car is 
worth. I am not minimizing this 
thing, and I realize that there are 
going to be people who will jump 
down your throat when you give 





them the price on their used mo- 
tor car, but this, as I have stated 
above, is only natural, in view 
of the fact that we gave them 
such a thorough selling on the 
reasons why they should buy our 
1933 models and save a lot of 
money. But the advantages to 
the salesmen and the dealers of 
this country by putting this code 
over will mean a monetary return 
and a success that has been un- 
known since the early days of 
this business. 

“Approach the dealers’ code 
with courage—not with an apol- 
ogy—and demonstrate at every 
possible opportunity.” 





Proposed Tax Reduction 


Would Cut 


Road Funds 





Richmond, Feb. 16 (UTPS). 
The proposed 30 cents a hundred | 
pounds reduction in the passenger | 
automobile license tax will come 
nearer cutting $2,000,000 off the) 
highway maintenance fund aa 
the $1,793,000 estimated by some | 
of the bill’s proponents, it was | 
asserted by Henry G. Shirley, | 
state highway commissioner. 

The Coleman-Rhodes bill, pro- | 
viding for the reduction in the| 
rates from 70 cents a hundred | 
pounds to 40 cents, was reported 
unanimously from the House | 
roads committee last Friday as a 
compromise between the admin- 
istration reduction schedule and 
a 35 cents reduction proposed by 


— 


secondary system, $125 a mile. 


Delegate I. N. Coleman. 

Mr. Shirley stated that he is 
not optimistic over the prediction 
that a reduction in the price of 
automobile license tags will in- 
crease the number of automobiles 
on the highways, although such a 
reduction might keep. certain 
motorists from selling cars they 
are now operating. 

Mr. Shirley said he is not op- 
posing the bill, but merely fur- 
nishing his estimate of figures in 
revenue decline. 

The commissioner’ said _ the 
average cost of maintenance of 
the state’s primary highway sys- 
tem is $400 a mile, and on the 


([ Kingly Kesidence 


in the Queen City- 


Regal in size, in majestic beauty of 


interior, in sumptuous luxury. . 
regal in everything except price . 


in fact 


. the 


Sinton-St. Nicholas should be your home 


rooms. 





on all of your visits to Cincinnati. Stay 
at this pleasant place in the heart of 
downtown Cincinnati. Large comfortable 


Finest of fine food quickly and 


efficiently served in electrically cooled 
dining rooms, Bath and servidor in 
every room. Single from #25° 


ESINTON 


..ST. NICHOLAS 


CINCINNAT 
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AN 


RECORD! 


tW 


» 66% more 1934 Nash cars 
have been shipped than last year's 
entire production of 1933 models! 





* *& * = Big things are happening to Nash! 
Public demand has already resulted in the ship. 
ment of 66% more 1934 Nash cars than the 
grand total of all 1933 models produced 
throughout 1933! 


This whirlwind pace charts the brilliant quick. 
ness with which the 1934 Nash has clicked. 
Shows how patly Nash style achieves both 
good form and good taste in the eyes of 


TWIN 


WW34eNASr 


smart people. Shows how performance en- 
thusiasts are discovering the new thrills, the 
extra punch, of Nash Twin Ignition valve-in- 


head power! 


And now the Nash franchise is a DUAL fran- 
chise — including the new “jeweled movement” 
LaFayette, the fine car of the low-priced field. 
Write at once for information. Sales Dept., 


Nash Motors, Kenosha, Wis. 





INDIVIDUALLY-SPRUNG FRONT WHEELS OPTIONAL AT SLIGHT EXTRA COST 





(4952) 
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G. M. Cab- b-Over-Engine Trucks Offer Accessibility 
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Equalized Axle Loads 
Offers Added Advantage 


Pontiac, Feb. 16—Two new 
types of GMC heavy duty trucks 
—“cab-over-engine” models and 
“set-back-axle” models—are_ in- 
cluded, along with new or im- 
proved models of standard design, 
in the 1934 line of commercial 
vehicles announced by the General | 
motors Truck Co. 

Both the new types are designed 
to carry an increased proportion 
of the payload on the front axle, 
not only for improved efficiency | 
in operation, but to offset legal 
restrictions in states that impose | 
limitations on the total load on} 
any one axle. Thus, the new cab- 
over-engine trucks distribute the 
weight 33 per cent on the front | 
axle, 67 on the rear axle, as com- 
pared with 25 per cent front and 
7 per cent rear in the usual 
design; the set-back-axle trucks | 





carry 30 per cent front and 70} 


Pugnosed and Pugnacious 


Model T-73 
Wheelbase, 94 in.—body, 10% ft. 
Wheelbase, 106 in.—body, 12 re 
Wheelbase, 124 in.—body, 15 ft. 
Wheelbase, 142 in.—body, 18 ft. 

Model T-75 


Wheelbase, 94 in.—body, 9 feet 
Wheelbase, 106 in.—body, 11 feet 
Wheelbase, 124 in.—body, 13 feet 
Wheelbase, 142 in.—body, 16 feet 
Wheelbase, 160 in.—body, 18 feet 
Model T-78 
Wheelbase, 94 in.—body, 9 feet 
Wheelbase, 106 in.—body, 10 feet 
Wheelbase, 124 in.—body, 12 feet 
Wheelbase, 142 in.—body, 15 feet 
| Wheelbase, 160 in.—body, 17 feet 
Heat Barred From Cab 
Noteworthy features of the new 


cab-over-engine design are the 
means by which the engineers 
have attained driver comfort and 
engine accessibility. 

To prevent heating in the cab, 





That’s 
Over-Engine model. 


what they are saying about the new General Motors Cab- 
This new unit not only looks like a fighter 


but really is. 


per cent rear. The two types, 
therefore, lighten the load on the 
rear axle by 8 and 5 per cent 
respectively and in effect permit | 
an increase in the payload | 
carried. 

Locating the cab over the en-| 
gine permits a body of given 
size to be—carried on a unit of | 
greatly reduced overall length, an | 
important advantage also in meet- 
ing legal restrictions in states | 
that impose limits on the length 
of trucks either alone or with 
trailers. A further advantage is 
the reduced wheelbase for a body | 
of given length, with the benefit 
of a shorter turning radius. This 
advantage is gained also by the | 
new set-back-axle trucks. 

Besides the two new types, GMC 
is introducing new or improved 
units throughout its line of heavy, 
medium and light duty vehicles. 
Improved appearance, comfort 
cabs, and greater braking capac- 
ity are noted as general in the 
1934 models. 

In the super-heavy duty field 
(models T-85 and up), it is an- 
nounced, units henceforward will | 
be built up to meet the specific 
requirements of the owner, be- 
cause most vehicles purchased in 
this class are so specialized as to 
involve numerous changes from 
standard specifications. 

Three Cab-Over-Engine Chassis 

The new type of cab-over-en- 
gine chassis are offered in three 
capacity groups, one with four 
wheelbases and the other two 





with five wheelbases. The three 
models are as follows: 

Body and 

Gross Payload 

Model Rating Capacity 

T-73 15,000 Ibs. 8,100 Ibs. 

T-75 24,000 Ibs. 14,500 Ibs. 

T-78 30,000 Ibs. 19,500 Ibs. 


Wheelbase lengths in which the 
three chassis are furnished, to- 
gether with their corresponding 
body lengths to give 1/3—2/3 
gross weight distribution are as 
follows: 


| the 


GMC design combines a 
unique wind tunnel engine hous- 
ing, insulated engine cover, and 
a controlled interior ventilating 
system. 

The wind tunnel begins at the 
radiator grill and runs to the rear 
of the cab, enclosing the engine 
on both sides and the top. The 
engine, in effect, is in a forced 


| draft of air (driven by the fan 


and the motion of the truck) that 
carries off the engine heat and 
discharges it downward into the 
air stream under the truck. The 
engine cover, which divides the 
cab floor and the seat into two 
sections, is of metal lined with an 
insulating material. The ventilat- 
ing system comprises two large 
cowl ventilators on the _ sides, 








Everything’s on the Square 





Here is a head-on view of the new square jawed General Motors 


cab-over-engine model. 


which deflect air directly to the 
floor of the cab, and an effective 
system of top ventilation which 
takes in air through chutes open- 
ing on the front of the cab just 
above the _ windshield. These 
chutes are fitted with adjustable 
regulators. To complete the cir- 
culation, air may be exhausted 
through two ventilators in the 
cab roof or through the two rear 
windows of the cab. 
Accessibility for Service 

Provision has been made for 
access to the engine for servicing. 
For minor service operations, the 
insulated engine cover may be re- 
moved, giving access to the cyl- 
inder head, spark plugs, valve 
rocker arms, carburetor, ignition 
units, etc. 

For major service operations, 
accessibility is provided by means 
of the “door-type” front end. The 
radiator grille may be swung open 
on hinges, and the entire engine 
can be removed through the 
opening. 

To provide for quick removal 
of the engine, it is mounted on a 
sub-frame (fitted with rollers. 
After the necessary disconnec- 
tions are made, the engine, in its 
sub-frame, may be moved forward 
readily, the rollers running on 
the top flange of the chassis 
frame side rails. Many major 
servicing operations may be per- 
formed with the engine only part 
way forward. For complete re- 
moval, eyes in the sub-frame pro- 


No More Get Out and Under 





In the new General Motors cab-over-engine models the power plant 
is right handy to the driver. All he has to do is lift the lid and there 


it is. 


Even we laymen found it the first time. 





Looks like a tough customer—No? 


vide means of attaching a sling 
for easing the engine out of the 
chassis. 

New Set-Back Axle Models 

The new GMC T-84 model is 
featured as a leader in the 1934 
heavy-duty line. It is powered 
by the latest addition to the series 
of valve-in-head engines, Model 
450. This 6 cylinder engine, of 
4%. inch bore and 5 inch stroke, 
displacing 450.9 cubic inches, de- 
velops 120 h.p. at 2,300 r.p.m., and 
340 ft.-lbs. torque at 800 to 1,200 
r.p.m. 

The new T-84 has a gross rating 









many improvements, _ including 
modern coach-type front end ap- 
pearance, set-back wide - track 
front axles of increased capacity, 
heavier steering gear and con- 
nections, spring steel bumper, 
straight channel frames, and 
heavy-duty drop-skirt cabs. 
Wheelbases and body-lengths are 
the same as for the T-84. All 
models are of increased gross 
rating and body and payload 
capacity. 

T-83 now has a gross rating 
of 26,000 lbs., body and payload 
capacity, 16,000 lbs. The same 
Westinghouse brake system as 
used on the T-84 is provided, with 
a lining area of 618 sq. ins., an 
increase of 11 per cent over the 
preceding model. The water pump 
is now the roller bearing type; 
all engine connecting rod bear- 
ings are of copper-lead alloy. 

T-61 now rates 23,000 lbs., gross, 
14,000 lbs., body and payload. This 
unit features booster-operated 
two-shoe Bendix brakes, with 557 
sq. ins. of lining area, an increase 
of 24 per cent. When air oper- 
ation is desired, T-61 carries the 
same Westinghouse system as is 
used on T-84 and T-83. The 
power plant is the improved 400 
engine. 

T-51 series trucks have _ in- 
creased ratings of 20,000 for T-51, 
23,000 for T-51 H and W, with 
body and payload capacity 12,000 
and 14,000 respectively. Brake 
areas have been increased 18 per 
cent on the 51 and 24 per cent on 
the H&W. An improved 331 en- 
gine, with roller-bearing water 
pump and stellite exhaust valve 
inserts, powers the T-51. 


Medium Duty Models 

All models of the T-43 and T-33 
medium duty units have the new 
coach type front-end appearance, 
and improved standard cabs. T-43 
and T-43T have larger rear 
brakes with 23 per cent greater 
lining area than in the previous 


Debutante, or Coming Out 





One of the features of the new General Motors cab-over-engine 
models is the removable engine which is expected to reduce the 
profanity rate among repairmen and the men who pay repair bills. 


of 30,000 lbs., body and payload 
capacity of 20,000 lbs. Wheel- 
bases are 145, 157, 175, 193; cor- 
responding body lengths of 10%, 
12, 15, and 18 feet. The braking 
system comprises full Westing- 
house air-operated brakes on four 
wheels, with heavy cast shoes, 
individual diaphragms and slack 
adjusters. Front brakes are 17% 
x 3 inches, with 5/16-inch block 
lining; rear brakes, 174 x 5%, 
with %-inch brake blocks; total 
lining area, 618 sq. in 

Besides the new T-84, the heavy- 
duty line, includes models T-83, 
T-61, and T-51 series, all featuring 


models. Model T-43T, with the 
improved 331 engine, is especially 
Suitable for use as a super-pow- 
ered tractcr unit in the 7 to 9 
ton range. T-33, with its gross 
rating increased to 14,000 Ibs., has 
an improved chassis with heavier 
front axle and springs, increased 
braking ability, and heavier steer- 
ing gear. Its engine is model 
257. Model T-33L, with 6-cylin- 
der valve-in-head 221 engine (69 
h.p.), is designed for economical 
operation in congested city areas 
where a high top speed is not 
required. 


(Continued on Page 14) 





The BIG dollar values for 1934 
will come with BOHNALITE 


CYLINDER HEADS 






For 1934 the cars that come equipped with Bohnalite Cylinder 
Heads are in the big-dollar-value class. 


Bohnalite Cylinder Heads insure economy in operation that has 


Bohn engineers developed the advanced light alloy for 


never before been accomplished. this “head”— Bohn engineers developed the designs 

Bohnalite Cylinder Heads mean an increase in horsepower of for this “head”—Bohn engineers developed the proper 
from 10% to 17%—a decrease in fuel consumption of from application and engineering for the use of this “head” 
10% to 12%—an increase in torque of from 10% to 15%. — Bohn engineers developed the exclusive manufac- 

And all this can be accomplished with “regular” fuels. turing processes for this “head”. 

Bohnalite Cylinder Heads insure improved performance in Remember the cars equipped with this advanced prod- 
speed and acceleration—higher engine output with lower fuel uct are the big-dollar-values for 1934! 
consumption—higher compression—smoother operation— BOHN ALUMINUM & BRASS CORPORATION 
elimination of “ping”. DETROIT, MICHIGAN 


SUPER PERFORMANCE 
WITHOUT PREMIUM FUELS 
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Truck Code to Test Industry's Ability to Rule Self 


Document Covers Wide Area 
and Makes Full Provision 
For Unusual Circumstances 


By WILLIAM ULLMAN 
Washington, Feb. 16.—Under the aegis of its NRA code 
of fair competition, the gigantic truck transportation 
industry will begin the great adventure of self-regulation 


on Feb. 25. 


Its success or failure in the undertaking, the scope 
of which transcends that of any other enterprise brought 
within the pattern of the New Deal, is regarded as the 
determining factor in whether the industry eventually 
shall be subjected to rigorous external control. 


Leaders of the truck 
try, who have worked indefatig- 
ably for many months in the 
draft of the code, face the huge 
task of giving effectiveness to 
its terms with confidence. With 
the force of law behind those 
reforms which they have regarded 
as vital to the rescue of truck 
transport from the chaos of a 
rampant individualism, they see 
the present as truckdom’s great 
opportunity. No thought of fail- 
ure enters their calculations de- 
spite their awareness that the 
completion of the code repre- 
sents, after all, only a beginning. 


The code of fair competition 
under which the industry now will 
operate calls first for order and 
cohesiveness throughout the en- 
terprise which represents an in- 
vested capital of billions and em- 
ploys more than 1,000,000 persons. 

That this order may be 
achieved, the code requires that: 

Every member of the industry 
shall register his name and the 
number and type of vehicles 
operated by him. 

Complete statistical data relat- 
ing to operations shall be filed 
with the proper code administra- 
tive agency. 

Rates for Service 

Rates for services. shall 
based upon actual operation costs 


and consistent with established 
minima. 

Maximum working hours and 
minimum rates of pay shall be 


observed by 
industry. 

Moreover, the code provides for 
the creation of State, Regional 
and National code _ authorities 
which shall 
policing the operations of the 
tens of thousands of firms and 
individuals with respect to the 
detailed requirements of the in- 
dustry’s New Deal pattern. 

Thirty days after the code’s 
effective date are allowed as the 
period for registration by mem- 
bers of the industry. Vehicles 
subject to this registration re- 
quirement, as defined by the code, 
include all those who operate for 
hire with the following excep- 
tions: 

(1) Vehicles used principally for 
the transportation of used house- 
hold goods, used office furniture 
and used office equipment. 

(2) Vehicles not for hire ex- 
cept to the extent that such trans- 
portation is subject to any other 
code of fair competition; those 
of farmers used in transporting 
the owner’s own property or pro- 
duce to primary markets and 
carrying upon their return, his 
own supplies or those of neigh- 
boring farmers for which no com- 
pensation other than the ex- 
change of service is received; 
and, limitedly, those of bonafide 
farmers’ co-operative associations. 


Trucks Identified 

The code provides that all 
trucks shall be identified; those 
of industry members by one in- 
signia, those of farmers’ co-oper- 
ative associations by another. It 
is provided that operation of any 
vehicle by a member of the in- 
dustry without the prescribed in- 
signia occurring 45 days after 
Feb. 25 shall be treated as a vio- 
lation of the code. 

The cost of registering vehicles 


indus-©——— 


be | 


every member of the | 


have the duty of | 
| istrator. 





and obtaining the prescribed in- 
signia shall be borne by owners 
of the vehicles. 


Provisions of the agreement re- 
lating to rates and tariffs that 
shall be effective within the in- 
dustry are terse and to the point. 
They state: 

“Within 45 days after the ef- 
fective date of this code, each 
for-hire member of the industry 
shall file with the appropriate 
State or Regional code authority 
schedules of minima for rates 
and tariffs covering his opera- 
tions, subject to the right, how- 
ever, to file amendments or al- 
terations thereto from time to 
time. No for-hire member of the 
industry shall perform any serv- 
ice not covered by a _ schedule 
filed by him nor charge, collect 
or demand less than the minima 
provided 


vide for such reduction. 

“Rates and tariffs charged by 
each for-hire member of the in- 
dustry shall be sufficient to meet 
the cost of the service to be per- 
formed except such lesser rate as 
may be approved by the approp- 
riate code authority permitting | 
such for-hire member to meet the 
rates and tariffs of 
outside the industry.” 

Cost Formula 

The individual member 
industry is not to be left to make 
his own cost analysis for it is 
provided that a_ cost 
shall be established by the 
tional code authority, subject to 
the approval of the NRA Admin- 
In case of a conflict 
between the cost analysis of the 
individual member and that based 
upon the formula of the national 
code authority, it is provided that 
a schedule of minima for rates 
and tariffs filed by any for-hire 


member of the industry insuffici- | 
ent to meet the cost of service as | 
determined after hearing by state | 


or regional code authority may be 
suspended. 

In connection with rates and 
tariffs, the code goes on to pre- 
scribe: 

“Cost formula for determina- 
tion of rates and tariffs in the 
divisions or areas of the industry, 
rules and regulations to make 
effective the provisions of this 


article, and rules and regulations | 


to govern hearings by state and 
regional code authorities and to 
govern appeals * * * shall be 
formulated by the national code 
authority to be effective on ap- 
proval by the Administrator.” 
That quality of informal casual- 


ness which has characterized so | 
many of the operations of the | 


trucking industry in the past is 
destined to disappear in the new 
demand for orderly procedure 
enunciated in the code. First of 
the trade practice rules set forth 
in the code is that which speci- 
fies: 

‘No member of the industry 
shall transport property for hire 
unless a freight bill, shipping 
order, bill of lading, or other writ- 
ten memorandum shall be issued 
within 48 hours of the beginning 
of the transportation, and each 
member of the indutsry shall 





in such schedules for | 
the service to be performed with- | 
out first having filed requisite al- | 
terations or amendments to pro- | 
| and with a maximum of 54 hours 





a competitor | 
| maximum hour 


of the} ; 
| ties of truck transportation serv- 


formula | 
na- | 








make a true copy of the original 
a part of his permanent records; 
provided that exceptions from 
this section may be prescribed 
or granted by the appropriate 
code authority where in the 
judgment of such code authority 
exception is appropriate.” 

It is further provided that every 
single shipment for-hire shall be 
accompanied by a memorandum 
receipt which specifies the point 
of origin, name of consignor, date, 
general description of the ship- 
ment, destination, and the name 
of the consignee. 


Secret Rebates Barred 

Secret rebates, refunds, com- 
missions, credits, discounts and 
allowances, and the extension of 
special privileges or extraordi- 
nary services with the purpose of 
influencing a shipment are ex- 
pressly prohibited. 

False billing, misrepresentation 
of services, defamation of com- 
petitors, efforts to induce a breach 
of contract between competitors 
and their customers or employes, 
and the giving of bribes or 
special awards to influence cus- 
tomers all are outlawed under the 
terms of the code. 

While the industry is granted 
liberal consideration with refer- 
ence to hours—“liberal” in com- 
parison with others brought under 
the NRA—those specified in the 
present agreement are lacking in 
finality. It is provided that an 
effort shall be made not later 
than August 1, 1934, to set up “a 
normal eight-hour day for all 
employes, with equitable overtime 
rates of pay for time worked be- 
yond such a normal eight-hour 
day.” 

The code sets a basic 48-hour 
work-week for the industry aver- 
aged over a three-week period 


in any one week. It is further 
provided all hours over 48 in 
any one week shall be compen- 
sated at a rate of one and one- 


‘third times the normal rate of 


pay and that no employe shall 
work more than 12 days out of 
any 14. 

A significant exception to the | 
provisions of the | 
code is that which recognizes the 
seasonal aspects of certain varie- 
the 


ice. With reference to this, 


code declares: 
Seasonal Allowances 

“When seasonal demands arise 
involving movements of perish- 
able goods or seasonal crops, or 
in case of emergency demands, 
an employe may, with the ap- 
proval in advance of the appro- 
priate state or regional code au- 
thority and the Administrator, be 


| permitted to work an additional | 


12 hours in any two-week period 
beyond the 108 hours, which ad- 
ditional hours need not be aver- 
aged out within the consecutive 
four-week period. The total 
period for which seasonal or 
emergency demand may be con- 


| sidered to exist is to be limited 


to three consecutive months for 
any type of haulage in any area 
or for an individual employe, ex- 
cept that the overtime provision 
may be stayed by the Adminis- 
trator for a longer period than 
three months for these opera- 
tions where state laws restricting 
tonnage create an emergency 
lasting for a longer period.” 

The warmly debated point, dur- 
ing the formulation of the code, 
as to what constitutes working 
time on the part of an employe 
is disposed of in the code with 
the following definition: 

“All time spent by any employe 
on or in any vehicle shall be con- 
sidered time worked, regardless 
of whether such employe is en- 
gaged in driving or in the per- 
formance of other labor, unless 
such employe is a relief employe 
off duty engaged on a vehicle 
equipped with a sleeping com- 
partment. A committee * * * 
shall, within 90 days after the 
effective date of this code, sub- 
mit definitions and regulations 
governing ‘off-duty’ and govern- 


lation. 
| ployes 








Truckers Name Code Chiefs; 
Oppose 30-Hour Week Plan 


(Continued from Page 1) 


common and contract carrier, di- 
rector of the North Carolina 
Truck Owners’ Assn. 


James E. Murphy, St. Paul 
Park, Minn., contract carrier, 
member Regulated Motor Car- 
riers of Minnesota. 


Roy B. Thompson, San Fran- 
cisco, Calif.. manager, Federated 
Truck Assns. of California. 

J. H. Alphin, Eldorado, Ark., 
not for-hire operator, director of 
the Shippers’ and Carriers’ Assn. 
of Arkansas. 

The other two members, desig- 
nated by the National Recovery 
Administration, are: 

Fred O. Nelson jr., New York 
City, city drayman, director of 
the Merchant Truckmen’s Bureau. 

W. A. Gordon, Omaha, Nebr., 
furniture warehouseman, direc- 
tor, Nebraska Motor Transport 
Assn. 

Its new code of fair competi- 
tion is declared to represent the 
utmost possible in the way of 
liberal hour and wage provisions 
at the present time and the truck- 
ing industry went on record yes- 
terday before the house commit- 


tee on labor as unqualifiedly op- | 


posed to the 30-hour week for 
labor generally. 

The industry’s spokesman in 
the hearing on the Connery Bill 
was H. D. Horton, member of the 
temporary national code authority. 


A reduction in hours to the 
standard proposed in the bill, 
Horton testified, would put the 
trucking industry at a ruinous 
disadvantage with competitive 
transportation mediums. Without 
mentioning them, the witness re- 


ferred to the railroads which are | 


subject to the Interstate Com- 
merce Act and would not ‘be 


Hastings, 


subject to the provisions of the 
Black Bill. 

The trucking code, Horton told 
the committee, promises to in- 
crease the number of employes in 
the industry by 300,000 and to 
raise the annual payroll by $260,- 
000,000. These prospective bene- 
hts to employment and increased 
purchasing power would be com- 
pletely nullified if the Black Bill 
is passed, the witness declared, 
pointing out that it would shrink 
truck transportation to one-third 
its present stature. 





Mosecovitz Is in Lincoln 


To Study Oil Code Status 


Lincoln, Feb. 16—David A. 
Moscovitz, special deputy United 
States attorney general, has 
opened offices in Lincoln as his 


| first move to survey the oil code 


situation in Nebraska. 

He said the oil code is work- 
ing out well, but that there are 
conditions in Nebraska that will 
need correcting and he was not 


“prepared to discuss” specific 
instances of violations in the 
state. 


Jones Heads Dealers 

Omaha, Neb, Feb. 16.—A. H. 
Jones, of Hastings, was elected 
president of the Nebraska Auto- 
mobile Dealers’ Assn. at the or- 


ganization’s first annual conven- 


tion, held at Omaha. Jones suc- 
ceeds C. J. Lienhart also of 
who has_ served as 
head of the association since it 
was formed last August. More 
than 300 Nebraska auto dealers 
took part in the association elec- 
tion. 





ing the practice known as ‘dead- 
heading,’ to be effective when ap- 
proved by the Administrator.” 


Minimum wages begin at 55 
cents an hour for drivers and 
skilled employes in cities of 2,- 
000,000 population or over and 
drop to 30 cents an hour in com- 
munities of less than 15,000 popu- 
Minima for unskilled em- 
range from 25 cents an 
hour in cities of less than 15,000 
population, and in the Southern 
States, to 40 cents an hour in the 


largest cities of the countries. 
Rates for office employes, also 
based upon population, range 


from $14 to $15 weekly. 

Full recognition of the stature 
of the task that confronts the in- 
dustry in regulating itself is im- 
plied in the organization of the 
administrative agency. This huge 
undertaking in policing the in- 
dustry finds its leadership in the 
national code authority of the 
industry, the efforts of which 
will be supplemented by regional 
code authorities, State code au- 
thorities, and when and if they 
are needed, divisional code au- 
thorities set up to administer the 
affairs of those performing a 
special truck transport function. 

The national code authority 
shall be composed of one mem- 
ber from each region, its voting 
members elected by members of 
the regional groups, which, it is 
provided, shall have equal voting 
power. 

Enforcement Task 

Indicative of the vast amount 
of detail work which the national 
code authority will be called 
upon to perform and of the 
closeness with which it will fol- 
low the performance of the in- 
dustry under the code is sub- 
section (b) under “powers and 
duties,” which declares it shall 
be the duty of the group: 





wages, hours of labor, conditions 
of employment, number of em- 
ployes, and other matters per- 
tinent to the purposes of the ad- 
ministration of this code. * * *” 

Regional code authorities, rep- 
presenting combinations of three 
or more States which shall be 
designated by the national 
agency later, will be composed of 
members elected by State code 
authorities. Each State shall have 
one member on the regional code 
authority. Broadly, the function 
of the regional authority will be 
to perform such regulatory and 
administrative functions as may 
be delegated to it by the national 
agency. 

The State code authorities, key- 
stone in the code administrative 
arch, are to be created within 60 
days of the effective date of the 
code. It is provided that they 
shall be composed of four mem- 
bers, elected by members of the 
industry assenting to the code 
and registered under it. Two of 
the four members of this code 
authority shall be elected for 
terms of two years each, the 
others for terms of one year. 

Primary jurisdiction in all mat- 
ters relating to the industry with- 
in the boundaries of the State it 
serves is given to the code group. 

Only through its assent can a 
divisional code group be set up. 
It shall maintain records of all 
schedules of minima for rates and 
tariffs; collect and maintain full 
statistical and other data respect- 
ing the character and volume of 
the operation of the industry 
within the State; and hold hear- 
ings on trade agreements pro- 
posed by members within its 
jurisdiction. 

On the basis of these regula- 
tions and through the administra- 
tive set-up which reaches down 
to the smallest group, the indus- 
try within ten days will begin 


“To require periodical reports| the great adventure of self-regu- 


from the members of the indus- 


lation. Before the first of May, 


try and from the various code | with all the manifold preliminary 


authorities, with respect to reve- 
nues, expenses and other charges, 


details taken care of, it expects 
to be well along its course. 
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especially in the heavy duty 
models and with Spain, Portugal 
and Persia very much in the 
market. 

Indicative of the replacement 
parts market opening up is the 
report made by Cap Brede, in 
charge of the service department. 
The last ten days there has been 
the heaviest call for replacement 
units that he has noted since 1931, 
all of which, he thinks, means 
that fleet owners are going in 
for major overhauls. 

* * * 

UNION PACIFIC'S sensational 
three-car streamlined train is now 
running hither and yon through 
the country, demonstrating the 
new idea in rail transportation. 
While nothing has been said 
about it, the fact remains that 
the automotive industry, through 
our own Bill Stout, who holds 
forth in Dearborn, has some 
claim for recognition. For it was 
this same Bill Stout who aerody- 
namiced the model of this train 
for the Pullman Co. which built 


it. Bill is responsible for the 
streamlining, styling and color 
scheme. 

ea * o* 
THIS UNION PACIFIC job 
should not be confused with 
Stout’s other brain child, the 


Railplane, which also was built 
for the Pullman people. The 
Railplane is a horse of a different 
color in that it is a single unit 
cut from airplane cloth, whereas 
the three-car proposition now on 
display is essentially a railroad 
job, except for the aerodynamics. 
The Railplane can do six miles to 
the gallon carrying fifty people, it 
is said, and is capable of a speed 
of 100 m.p.h. The remarkable part 
of it is that its power plant is 
said to have cost only $2000 in 
comparison with $50,000 for the 


conventional railroad type. 

* * * 
IT WOULDN’T be any fun 
conducting a column if one 


couldn’t write something about 
a friend once in a while, so that’s 
my excuse for broadcasting the 
fact that Dick Wolfe has suc- 
ceeded Al Reeke as Nash distrib- 
utor in Cleveland. 

All of which carries me back 
to those old days in Chicago when 
Reeke was right hand man for 
Orlando Weber selling Pope- 
Toledos. And a few years later 
young Dick Wolfe hooks up with 
Harry Hollingshead with the 
Nash. Dick was one of the big 
shots in the Chicago Motor Club 
those days when we ran road 
races, reliability tests, hill climbs 
and the like and even after 32 
years in the automobile business 
he seems to have all the pep 
and enthusiasm of his kid days. 

* * * 

BILL HUGHSON, 30 years a 
Ford dealer and the column’s 
San Francisco contact, was at the 
Chicago show and he sends along 
a late report on the activities of 
the Universal Underwriters, whose 
spring meeting was Hughson’s 
excuse to get east. 

The company, handling fire in- 


Mexico Automobile Trade 


In ’?33 Nearly Double ’32 
Washington, Feb. 16.—Auto- 
mobile trade in Mexico has made 
noteworthy progress in the past 
year, according to Robert G. 
Glover, U. S. Commercial at- 
tache at Mexico City. Automo- 
bile sales in 1933 were approxi- 
mately double those for the pre- 
ceding year. The betterment of 
the automobile retailing indus- 
try in Mexico, Mr. Glover’s re- 
port states, was brought about as 
a result of the general economic 
improvement in the country. 
The trend of the market during 
the past year, he says, was de- 
cidedly towards popular-priced 
units even to a greater extent 
than ever before. The Mexican 
market is practically 100 per 
cent American in both passenger 
cars and trucks. Not a single 
European manufacturer entered 
the market during 1933. 





surance, was organized by Ford 
dealers and in 1933 its loss ratio 
was only 13.1 per cent. Losses 
for the entire year amounted to 


$52,201.78. During the four years | 


of its business life, the company’s 
losses amounted to $626,850, while 
cash dividends amounting to $1,- 
428,798, were returned, Hughson 
reports. 

Bg * * 


JAMES P. WINES of the New 
York office of Erwin-Wasey, has 
been placed in Detroit to handle 
Fisher Body publicity, which ac- 
count is handled by Erwin-Wasey. 






motoring public, 









even though you do not answer 
questions.” 



























-M INSTRUCTIONS 
TO THE VOTERS 


This booklet is sent you in behalf of a leading 
group of automobile stylists who are keenly 
desirous of meeting the fastidious tastes of the 


"Your co-operation in ‘casting your vote’on the 
new style trends will be greatly appreciated, 
"It is hoped that this little book may add to 
your enjoyment of the show and that you will 
promptly return it in the enclosed envelope 


Cadillac Export Figures 
Increase 350% in 4 Mos. 


Detroit, Feb. 16—J. C. Chick, 
general sales manager Cadillac 
Motor Car Co., today issued a 
statement covering Cadillac pro- 
| duction schedules and export fig- 
ures which effectively dissolves 
all reports that sales expansion 
in the luxury car class has failed 
to keep pace with car sales in the 
| lower price brackets. 

“Export commitments for the 
first four months of this year 
show an increase of 145 per cent 
over the total number of Cadillac- 
| La Salle cars exported during the 
|entire year of 1933,” Mr. Chick 
said. “Compared with the entire 
previous year of 1932, our export 
|}commitments for the first four 
months this year, Jan. 1 to April 





all of the 





sales manager. 





30, show an increase of 350 per 
cent.” 

Equally as significant as the 
export figures given in Mr. 
Chick’s statement is the fact that 
in January this year Cadillac pro- 
duction was double that of 1933; 
February production will treble 
that of last February, and Cadil- 
lac has forecast a larger produc- 
tion for March and April than 
for any two months since 1928. 


Burns Promoted 


Minneapolis, Feb. 16.—Promo- 
tion of John L. Burns to the 
position of assistant zone man- 
ager of the Twin Cities territory 
has been announced by R. W. 
Hill, Chevrolet zone manager 
here. Mr. Burns has been city 


4, O — — people voted " 


..and PONTIAC won 
overwhelm ingly / 


car was even near it! 
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Australia’s Tradesmen 


Expect Boom-Time Year 


Washington, Feb. 16.—The au- 
tomotive trade of Australia is 
displaying much optimism and is 
looking forward to improved 
business during the current year, 
advises E. C. Squire, trade com- 
missioner, Sydney. 

During the 11 months ended 
November, 1933, new passenger 
car registrations increased 42 


| per cent compared with 1932, 


while new truck registrations in- 
creased 60 per cent compared 
with the preceding year. Aus- 
tralia was formerly an outstand- 
ing market for American auto- 
motive products. During 1929 
total shipments of automotive 
products to the Australian mar- 
ket had a value of $37,000,000. 










N AN unprejudiced balloting—carried out at the 

New York Automobile Show by a Research 
Organization—4,000 people, selected at random, 
recorded their impressions about the ten cars in 
Pontiac’s general price group. Pontiac was the over- 
whelming favorite! ... On the basis of beauty, Pontiac 
was almost a two to one choice over any other car in the 
group. ... And on the general question, ‘““What car 
would you bzy, if you were buying in this group?” 
Pontiac was again almost a two to one choice. No other 


Such Marked Public Preference Means 


Tremendous Profit Opportunities 


Why not sell the car that is already established as the world’s 









most popular Straight Eight... the car that even this early in 
1934 stands as the overwhelming favorite in its field on the 


counts of beauty and desirability? 


Pontiac still has some excellent territories open for forward- 









looking dealers of experience and aggressiveness. Ina number 
of localities, joint Buick-Pontiac franchises can be arranged for 
dealers of the right kind. A Pontiac dealership offers an oppor- 
tunity not only for immediate money-making operations, but for 


building a substantial, profitable business forthe years to come. 


Write or wire for complete information. You will like the new 
Pontiac contract and the Pontiac method of doing business. 










Confidential inquiries will be treated in strictest confidence. 
Pontiac Motor Company, Pontiac, Michigan. 


PONTIAC 
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Accessibility, 
Feature of New 


G.M. Truck Line 


(Continued from Page 10) 
Light Duty Models 

In the light duty classification, 
improved models T-18 and T-23 
are offered. Gross rating of the 
T-18 has been increased to 9,500 
lbs.; wheelbases are 140% inches 
and 164% inches, providing S.A.E. 
standard load spaces for bodies 
9 or 12 feet long. Stake bodies 
offered are standard GMC-built 
units. The front end of the T-18 
is the heavy-duty coach type, with 
large fenders sweeping almost to 
the heavy front bumper. The 
modern coupe type cab has three- 
point spring mounting. The power 
plant, engine 221, 6-cylinder valve- 
in-head model, develops 69 h.p. 
and 155 ft.-lbs. torque. Other 
features are the straight truck 


Feb. 


automobiles registered 
ary of this year against 1,139 for 
the same month last year. 


Cumulative January New Car Registrations 


These cumulative figures, showing the number of new automobiles registered in each state during the preceding 


month are published in Automotive Daily News immediately 
Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co. 


Truck Registrations 
Increase in Wisconsin 
Madison, Wis., 
istrations of new trucks in Wis- 
consin for January, 1934 showed 
an increase over the same month 
in 1933, according to figures re- 
leased by the secretary of state. 
Last month saw 419 new trucks 
registered as compared with 233 
during January, 1933. 
ears for the same period show a 
decline, however, with 1,003 new 


16.—Reg- 


Passenger 


in Janu- 


CHRYSLER GROUP 


U. S. Scientists 
Measure Force 


Of Side Winds 


Washington, Feb. 16.— Results 
of a study of the force of side 
winds on automobiles, made by 
scientists of the U. S. Bureau 
of Standards, are disclosed in 
the current Technical Bulletin of 
the Bureau. It is pointed out that 
when an automobile is driven 
along a level road the power 
developed by the engine is used 













FORD GROUP 





partly for overcoming mechanical 
and tire friction and partly in 
overcoming air resistance. 


For car speeds (in still air) in 
the neighborhood of 40 miles per 
hour, about one-half the power 
developed by the engine is ex- 
pended in overcoming air resist- 
ance. At higher car speeds the 
power required is in excess of the 
power required to overcome me- 
chanical and tire losses. These re- 
lations, however, have been deter- 
mined generally for still air or 


when the car is moving into head- 


winds. Measurements made on 
model automobiles in one of the 











Bureau’s wind tunnels show that 
if the wind blows from the for- 
ward quarter, at an angle to the 
fore and aft axis of the moving 
car, large side forces are intro- 
duced which tend to push the car 
sidewise across the road. 


These side forces, or lateral 
forces, are generally greater than 
the forces along the axis of the 
car, the longitudinal forces. For 
example, if the car is moving with 
a speed of 60 miles per hour with 
a 30 mile per hour horizontal 
wind blowing 90 degrees to the 
direction of motion the lateral 





GENERAL MOTORS GROUP 


force is about 300 pounds. 





upon release by R. L. Polk & Co. twice weekly. 


HUDSON GROUP 
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amounted to 3,960 units compared 
with 2,888 units in 1932, and 
2,160 units in 1931. British ex- 
ports of passenger cars have 
nearly doubled since 1931, the 
report shows, having risen from 
17,144 in that year to 33,852 in 
1933. 


STATES* 


Delaware 


Mich. Wholesalers Will 


Hold Meet in Detroit 


Detroit, Feb. 16—On Feb. 21, 
at 10 a. m., a code meeting of 
all automotive wholesalers lo- 
cated in the southern Peninsula 
of Michigan, will be held at the 
Book-Cadillac Hotel, Detroit, for 
the purpose of electing a district 
administrative committee, accord- 
ing to J. F. Wanliss, chairman of 
the district organization com- 
mittee. 


Florida 
Idaho 
Indiana 
Maryland 
Minnesota 


Missouri 


Ottumwa to Hold Show 


Ottumwa, Ia., Feb. 16. — The 
Ottumwa Automobile Dealers’ 
Assn. is to stage its first automo- 
bile show in years, from March 1 
to 3 inclusive. It has been selected 
with the Junior Chamber of Com- 
merce to assist as sponsors. It 
will be possible to display more 
than 35 models in the Reeves gar- 
age building, secured for the 
occasion. 


North Carolina 
North Dakota 
South Carolina 
South Dakota 
Utah 

Virginia 

West Virginia 


Gary Auto Show 


Gary, Feb. 16.—The Gary Auto- 
motive Trade Assn. will sponsor 
an automobile and trade show 
from March 7-10, it was said to- 
day by Ray C. Thomas, secretary 
of the Northern Indiana Auto- 
motive Assn. 


Wisconsin 


TOTAL—15 states 
and Dist. of Col. 
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*New states shown today include: Florida, Idaho, Indiana, Minnesota, Utah, Virginia and the District of Columbia. 
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Income Tax Deductions 


Are Outlined by A. A. A. 


Washington, Feb. 16.—As mil- 


where a motorist paid damages 


lions of citizens prepare to work | for injury to a pedestrian, such 


on that annual cross-word puzzle 
—Federal income tax returns— 
the American Automobile Assn. 
today outlined deductions allowed 


| 


motorists on account of car own- | 


ership and operation. 

The A.A.A. statement is based 
on an analysis of rulings by the 
United States Bureau of Internal 
Revenue. 


First, the car owner may deduct | 


from his gross income all sums 
paid during the calendar year in 
the form of registration fees, 
driver’s license fees, state per- 
sonal property and municipal 
taxes. 

Second, the gasoline tax may be 
deducted in all cases where it is 
a “consumers’ tax” under the 


state law, but not where “ie. |to protect the finance company’s 


cifically enacted as a 
utors’ tax.” If the taxes are 
added to or made a part of the 
business expense of the consumer, 
they cannot be deducted sepa- 
rately as a tax. 


The bureau has ruled that the 
gas tax is a consumers’ tax in the 
following states: Connecticut, 
Delaware, District of Columbia, 
Idaho, Illinois, Indiana, Iowa, 
Kansas, Kentucky, Louisiana, 
Maine, Maryland, Massachusetts, 
Michigan, Montana, New Hamp- 
shire, New Jersey, New Mexico, 
New York, North Carolina, North 
Dakota, Oklahoma, Rhode Island, 
South Dakota, Texas, Vermont, 
Virginia, West Virginia, Washing- 
ton and Wisconsin. In Missouri, 
the gas tax is a consumers’ tax, 
with the exception of the fuel tax 
imposed by Kansas City. Recent 
changes in the language of some 
state laws may have added addi- 
tional states to the list where the 
gasoline tax may be deducted. 

The distinction between the ap- 
plication of state and Federal 
gasoline taxes should be noted. 
The Federal gasoline tax is im- 
posed on the manufacturer and is 
not deductible by the purchaser. 

The taxes on new automobiles, 
trucks, parts and _ accessories, 
tires and tubes and lubricating 
oil, imposed under the Revenue 
Act of 1932, are likewise not de- 
ductible by purchasers, even 
though such taxes are passed to 
them as part of the purchase 
price. 

Third, the interest on money 
borrowed for the purchase of an 
automobile is deductible, irrespec- 
tive of whether the car is used 


for business purposes or for| 
pleasure. 
Fourth, if a passenger car is 


used wholly for business purposes, 


all expenses incident to mainten- | 


ance, including depreciation, may 
be deducted. The bureau fixes no 
definite rate of depreciation. 
Fifth, loss sustained by reason 
of damage to a passenger auto- 
mobile while being used for pleas- 
ure is deductible. 


person claiming the deduction. 
In other words, if it is compen- 
sated for by insurance or other- 
wise, it is not deductible. 

Sixth, the bureau has ruled that 





Goodyear Refund to Sears 


Over $500,000 in 3 Years | 


Chicago, Feb. 15.— Reports to 
Vice-President Pollock of Sears, 
Roebuck & Co. on results of cost 
examination by Sears at Good- 
year Tire & Rubber Co.’s Akron 
plant for the years 1930, 1931 and 
1932 states that as a result of 
these examinations, Sears secured 
additional refunds of more than 
$500,000 for the three years. The 
report for 1933 has not yet been 
compiled. 

The report for 1932, dated May 
10, 1933, mentioned the possibility 
of getting reductions in Sears’ 


proportion of Goodyear’s depreci- 
ation on tire and textile plants of 
the 6 per cent interest on cotton 
mill investments, and of the cost 
of Goodyear’s “extensive welfare 
activities.” 


The loss, how- | 
ever, must be an actual loss to the | 





amount is deductible, provided at 
the time the injury occurred the 
car was being used for business. 
Fines paid, or collateral forfeited 
in connection with charges of 
traffic violations, are not deduct- 
ible. 


Seventh, loss sustained from the 
outright sale of an automobile 
used primarily for business pur- 
poses may be deducted in com- 
puting net income. 

Eighth, the amount paid for in- 
surance on automobiles used for 
business purposes and also the 
amount of finance charges on a 
purchased car which covers inter- 
est and risk on the loan, may be 
deducted, but not the amount cov- 
ering the premium on insurance 


interest. 








is worth only 59 cents it buys a 
full dollar’s worth. 

Automobile dealers with whom 
I have talked say they will sell 
five times as many cars and 
trucks as last year and beg for 
news as to when they can expect 
shipments. 


os 


‘.-a word in 
edgewise’’ 





(Continued from Page 4) 
* * * 


NOW AS I SEE IT the analogy 


rubbing its eyes, for, believe it or 
not, Miami is so crowded with 


visitors that hotels, homes and| js this: May it not be a fact that 
apartments are packed to the| Florida today presents a picture 
doors—merchants in every line | of what we may expect in the rest 


are reporting business rivalling 
the very peak of the boom years. 
Today’s papers report automobile 
license tax receipts already one- 
third greater than a year ago and 
an extra million dollars is being 
allocated to the school fund from 
this source alone. 


New York, Massachusetts, 
Pennsylvania, Ohio and Michigan 
plates are more common on the 
streets than are the black and 
white Florida tags. Bathing 
beaches, race tracks and movie 
houses are breaking attendance 
records. No longer is it necessary 
to wire money here or carry 
money orders. Cheeks are cashed 
readily and if the present dollar 


of the United States when spring 
and summer comes? Has not this 
state presented—on a small stage 
to be sure—the same drama with 
the happy ending which is being 
enacted nationally? Unwarranted 
inflation, complete collapse, dire 
misery, pathetic deflation, slow 
recovery, certain prosperity — 
these were the successive acts 
which although staged against a 
back-drop of swaying palm, white 
sand and blue skies are, neverthe- 
less, the scenario for the national 
melodrama which Franklin Del- 
ano Roosevelt is now directing. 
Prosperity seems first to have 
come to Florida just as spring, 
summer and sunny skies have 








Changes in Personnel 


Of Rochester Dealers 
Rochester, Feb. 16.—Several im- 
portant changes in the personnel 
of Rochester automobile dealers 
was announced this past week. 
Lewis F. Fleming is now used 
car manager for the Judge Motor 
Corp. Jack Welch formerly man- 
ager of the Commercial Credit 
Co., is now sales manager for 
T. J. Northway, Inc., De Soto 
and Plymouth distributor. Welch 
was formerly with the De Soto 
factory. R. Haworth is the new 
general manager of the Pike Mo- 
tor Corp., Ford and Lincoln deal- 
ers. Mr. Haworth for four years 
was with the Ford plant. Mahlon 
Gregg, former manager of the 
Pike Motors Corp., is now asso- 
ciated with the Mabbett Motors 
Co., Cadillac dealers. Joe Judge, 
of the Judge Motor Corp., is 
spending two months in Florida, 
come for centuries before there 
was a great United States to the 
north and west of this peninsular 
appendix.—G. M. S. 
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Mydrau IC Brake 


Yet 10 out of the 28 makes of cars, and 
35 out of the 47 makes of trucks use 


LOCKHEED HYDRAULIC BRAKES 


It is significant that, of all the various types 
of automotive brakes, Lockheed is the only 
hydraulic brake, and 35.7% of the car builders 
and 74.4% of the truck builders in America 
have chosen Lockheed Hydraulic Brakes. ¢ It 
can mean but one thing... that the more than 
a million American motorists who have 
bought cars with Lockheed Hydraulic Brakes 
are well satisfied. © Such a group of represent- 
ative owners is well worth satisfying. 


HYDRAULIC BRAKE COMPANY 
DETROIT, MICHIGAN 








LOCKHEED HYDRAULIC 


Four BRAKES Wheet 


OFFICIALLY SERVICED THROUGHOUT THE NATION BY WAGNER ELECTRIC CORPORATION 
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Million Workers 
Are Needed In 





Road Building 


Washington, Feb. 16.—Approxi- 


mately a million men were em- | 


ployed in highway and dependent 
work at the beginning of the 
year, including men engaged in 
highway building on state and 
federal roads only and_ those 
working in related industries, ac- 
cording to the U. S. Bureau of 
Public Roads. This employment 
Sets an all-time high for the 
winter season. 

A grand total of 956,000 men 
were employed on federal and 
state highway activities divided 
as follows: Employed at 
sites of the highways, 


dustries such as stone quarries, 


gravel pits, etc., 543,000; adminis- | 


trative and supervisory labor, | 
51,000. Assuming a family of 
three, the persons supported by | 
these laborers in highway 
tivities number 2,868,000. ‘ 

Over 70 per cent of the $400,- 
000,000 appropriation for public 
works highways is 
highway work already advertised 
for contract or under construc- 
tion. 


A dds to o time 


Jamestown, N. Y., Feb. 16. 


Daystrom Co., Inc., manufacturer 


the | 
362,000; | 
industrial labor in dependent in- | 


involved on | 
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PASSENGER CAR 





ac- | 


The | 


of automotive specialties and nov- | 


elties, has completed construction 
work on a one-story addition to 
its plant in Hopkins Ave. The 
entire plant is operating at full 
capacity with sufficient business 
booked to assure maintenance of 
full-time schedules for several 
months. 
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Thin Wall 

Bearings — 
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THE NEW 
STANDARD 
Thin Wall 


MAIN BEARINGS 
AND CONNECTING 
ROD LINERS 


For Extremely HEAVY DUTY 


Thin Wall Steet Backed Bearings 


Lined With LEADED BRONZE 
(Trade Name “CLEVITE”) 


oH 
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Ea 4 


CLEVELAND, OHIO 
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FORD GROUP 
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S’BAKER GR’P | W’S-OV’D GR’P NON-AFFILIATED MANUFACTURERS 
o 
z In Motor City 
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New Mexico 139 1| - 3 1! | | | 1) | I | | | | high for the past three 
New York 33 4| 254) 258 15 i 16 9 | 19 7| 31| 45 169, 51} 15} 29 5| 3722\ years. The outlook for low 
— Som "82 34) 70) 104 59 9| 68 11 7| 18} 35] 34 1} 55) 385] 14] 15] 16] 2507/| priced cars and trucks is an 
a "33 1| 82 83 11) 11 1! 21 | 4| | | l 5997 | scribed as being “very favorable. 
North Carolina 30] 3) x) taf t| ne |) a “o|__s| | _i|__a)_iies —— 
— — — 
"33 | 1 1 | | | 105 low Ss VW > 
North Dakota, | | | New De Soto Manager 
32 2 2 | | | | 22 | 
, i ) ) ~~ ________1____-_ | Omaha, Feb. 16.—H. M. Mac- 
Ohio = a a aa] aa 4 ts a | oF jy = a 4! = = 8 15) : ae | Donald is the new district man- 
33] = =a} - - 7 ; 7 x ~ = ; a “=a i 16 _ | ager for the De Soto Motor Corp. 
1112| with headquarters at Omaha. He 
Chishema a] st 7] os} | | SC] Cl Ot Sh et SS | 641 | succeeds Walter Evans who has 
33 22| 22 4 4| 7 | 1 9 1| 14| | | | 566 | been transferred to the Cincin- 
Gregen "32 | 6 oy 1 if 1 | | sf Qi | 10) | _3i | 303 | nati division. 
. "33 17| 284) 301 19} | 19 30| 10| 29; 7| 68} 40) | 200) 43) +10! =«25)—s«12]—«6196 | : ae 
Pennsylvania "32 91| 86! 177 130) 5| 135 23) 31! {| 22) s2/ sii of 71; 62 9| 22) 7] 5926 
33 | oo 9 1) 1 1| 1| a a) | 2 “| 286 
Rhode Island 130 4 4 8 1! 1 1| | 5} 4| 6| 4} 1 1| 5| 296 Coming Kvents 
; "33 16 16 6| | 3 2 | l l | | 617 
South Careline 59 7 2] 9 1! 1 ; 1| a | 3) 2) 2 a | rH 
"33 5 5 ] aa 2| 1 "| 2 
South Dakota 139 1 1 | 1 | , 1 : . = FEBRUARY 
FZ 33 | 56) 56 30) 30 l 2 4d 15 1 8 - a a 14 3) 1) 1! a) 1028 19-24—Memphis. Annual Automobilo Show 
ennessee 32 5] 6} 11] 9 of 2] 19 | id 5 3) | 1| l 869 | 19-27—Des Moines, ta, Annual Automobile 
t 33 4; 154 158 25| | 25 9| 9 15| 2) 18 10 | 38 7| 5| 6| 4385 _ ici 
exas "39 45! 30 15 13 13 5| 5| ] 13 14 10) 8 5 2| 2451 20-24—York, Pa. Annual Automobile Show. 
"33 | 5| 5 | 2! 2) 5 | | 7| 2) T 176 19-Mar. 2—Denver. Annual Automobile Show 
Utah 32 1 1 2 1} i| | | ] | | 1| 1! | BO | 20-24—Evansville, Ind. Annual Automobile 
"33 | 3 3 a Po maples 
Vermont 32 of | of [ | { 1! 3 | 1 | | a | 20-27—Baltimore. Annual Automobile Show. 
a 33 1 42 43 3 3 2 5| 5) | 5| 2 | 15 9 | 2 881 | 21-25—Peoria, 11, Annual Automobile Show. 
Virginia 39 11 7| 18 19| 1 20 3/ 2 | 2 5 11 12] 3/ 1| | 881 | 22-27—Rochester, Annual Automobile Show. 
: 33 44, 44] 30 2| 32 1 6 2; 8 16,1 a | ~ 863 
Washington = : | | * = | P 7 MARCH 
32 23 33 13 ] 14 2 3} = ss 16| 3 1 2| 3 815 | i—New York, Metropolitan Section SAE 
a 33 2) 2 Zz 3 3 3) 2 | 4 2) 10! 2 | 473 | Meeting. 
West Virginia *32 6 1 ‘| 6) 7 3| | 6) | 6| 3) 1| | 584 4-6—New Orleans. Annual Automobile Show 
. . 33 3 69 72 2) 2 5| : .§3 1 6 5) | 76| 6) 1 13) 1 1151 | 5-9—Washington, D. C. American Society 
Wheensin 32] 15) 9} 24) 20] _3]_2a 1| | 2} 6) ) oof 7) 4} on 4p peel ttm 
. "33 1 3 4 | | 2 | 1| | 4 3) 1 205 5-10—Norfolk, Va. Automobile Show. 
Wyoming 39 1 1 2! o| | | 1 2) 2| 1 | 117 7-10—Gary, Ind. Automobile Show 
. oe 33 1 1| 7| 2 15} 9) 1} 13 436 | 8-1 l bile Shi 
Dist. of Columbia s : | | | | | 8-10—Seattie. Annual Automobile Show. 
aetna act eee are ee Rs eee ee Oe 6 3 | $| 10| 10 8| 1 565 10-16—Lowell, Mass, Annual Automobile 
Total Entire ’33 75| 2751) 2826 564 7| +571 198| 117| 355 52| 472| 278 1537| 360) 111) 199 61] 58624 Show. 


United States ’32 787| 678) 1465 818 63} 881 217 441 121 410} 465 21 529 420 80 159 100] 45683 | 10-17—Minneapolis. Annual Automobile Show. 
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Motor Shares Hold Their Own In Active Market 


Few Gains Made 
But Better Tone 


Is Evidenced 


By C. J. ALEXANDER 


New York, 
market was 
with some 


active here 
improvement which 


did not extend to the entire list. | 


Buying flurries were experienced | 
throughout the day and the gen- 
eral trend was somewhat better | 
than during mid-week. About 
2,600,000 shares were sold. 


Some of the utilities were hesi- | 


tant and trading in rails was nar- 
row. Chrysler 


closed with fractional gains. 
Considerable interest has been 
centered here on the Fletcher bill 
following advices from Washing- 


—@ 


Feb, 16.—The stock | 
today | 


showed good | 
strength in the motor family and | 


ton to the effect that the measure | 
in its present form was not the | 


final word on the subject. 

Motor shares showed good ac- 
tivity with the trend in the early 
trading definitely upward. Reac- 
tions during the day cut down the 
lead on many shares and in most 
cases the motor shares closed un- 
changed from the previous day's 
close. 

How the automotive stocks 
fared in the week ended Feb. 14 
is shown in the following table 
of the Automotive Daily News 
stock averages: 


last wk. thiswk. chge. 
24 motors .......... 29.01 28.71 0.30 
10 car—truck com- 
DOD caccccscees 30.36 29.92 - 0.44 
10 parts—accessory 21.61 21.89 -+- 0.28 
4 tire—rubber ..... 24.88 25.30 + 0.42 


This was the first decline in 
the average price for the 24 rep- 
resentative automotive stocks af- 
ter six consecutive weeks of up- 
ward tendencies, in the course 
of which the average rose from 
23.67 to 29.01, a gain of 22.6 per 
cent. In view of the market 
disturbances of the past week, it 
was surprising that the motors 
did not give more ground. 


The net gains by the parts| 
and accessory and the tire and) 


rubber stocks were remarkable 


and reflected the confidence of | 
the public in the industry as a} 


whole. The parts and accessory 
group has been popular with in- 
vestors for some time and the 
advance in tire prices helped the 


tire and rubber company stocks | 
in the past week. The parts and) 


accessory group, however, gave 


considerable ground at times of | 


general weakness but they were 
quick to rebound when rallies 
came in the market, reflecting the 
buying in those shares. 


Rumor Reactions 

It was not surprising and cer- 
tainly not alarming that some 
disappointment was expressed in 
Wall Street at the failure of Gen- 
eral Motors Corp. last week to 
declare an extra dividend and at 
the fact that Chrysler Corp. did 
not continue the 50-cent dividends 
paid in the third and fourth 
quarters of last year. 

Wall Street had only itself to 
blame for its disappointments. It 
was only along the “Street” that 
rumors and reports of a General 
Motors extra and a higher Chrys- 
ler dividend were heard prior to 
the meetings. 
the Street want to circulate un- 
founded rumors, then they will 
have to suffer their little disap- 
pointments. 

There was no real reason to 
believe that just because General 
Motors had declared an extra in 
the final quarter of 1933 that it 
would do so in the first quarter 
of the new year. 


clared this year they will be held 


up until a better line of earnings | 


is obtainable. 


In the case of Chrysler, it will | 


be recalled that no payments 


If the denizens of | 


As a matter | 
of fact it was logical to expect | 
that if any extras are to be de- | 


were made in the first half of | 
1933. Then in the last half, two | 


quarterly dividends of 50 cents) 


This made a 
Then 


each were paid. 
total of $1 for the year. 


| exceed, 


|came the declaration of 25 cents 

for the first quarter of this year, 
| putting the stock on a $1 annual 
| basis, which would equal the 1933 
payment. That again seemed to 
be the logical development. The 
corporation was careful to point 
|out last year that the 50-cent 
| payments were “special” and not 
to be taken as regular quarterly 
dividends. 

“The automobile industry has 
been one of the outstanding lead- 
ers in the general business re- 
|covery which now seems to be 
definitely under way,” said Horn- 
| blower & Weeks, members of the 
| New York and other exchanges, 
this week in a review of the au- 
tomobile industry prepared for 
its clients. “Five of the most 
important manufacturers reported 
a combined net income of $90,- 
842,850 in the first nine months 
of their 1933 fiscal years, as com- 
pared with a loss of $4,000,022 in 
the corresponding 1932 period. 





“We consider the growth of the 
automobile industry from. the 
close of the World War to 1929 
as phenomenal, and one of the 
remarkable achievements in 
American industrial progress. 

“If the improvement in the au- 
tomobile industry comes up to 
expectations this year and a pro- 
duction of approximately the 
same levels as 1927 and 1930 is 
realized, a substantial improve- 
ment in earnings in conipanies 
engaged in this industry is to be 
expected. The fact that leading 
companies reported such impres- 


sive earnings during 1933, on 
what was an abnormally low 
volume, was an_ exceptional 
accomplishment on ‘the part 
of the managements. The fact 
that such results could be 


accomplished suggests that earn- 
ings this year will equal, if not 
those in the years 1927 
and 1930, regardless of the effects 
of the NRA code. 

“During the recent years of low | 
activity, the automobile com- 
panies have maintained a very 
strong cash position. The major- 
ity of companies are conserv- 











' deficits of the preceding year. 





Chrysler sold at 60 for the 


and accessory shares were 





Last Minute Wall Street Wires 
From CONRAD ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, Feb. 16.—Featured by the advance of Chrysler 
to a new high for this year and last motor shares today 
were active and strong on the New York stock exchange. 


Motors was active around its high and some of the parts 


first time since 1929. General 


strong. 











atively capitalized with no funded 
debt, except in a few instances. 
We therefore regard the automo- 
bile and automobile accessory 
stocks as having attractive pos- 
sibilities.” 

Automotive stocks most prom- 
inently mentioned in stock market 
letters this week included General 
Motors, Chrysler, Nash, Hudson, 
Hupp, Packard, Timken Roller 
Bearing, Electric Auto-Lite, Lib- 
bey-Owens-Ford, Bohn Aluminum, | 
Bendix, Borg-Warner, Briggs, Ea- | 
ton Manufacturing, Collins &| 
Aikman, Motor Products, Motor | 
Wheel and Young Spring & Wire. | 

The Caterpillar Tractor Co. 
has arranged to redeem on April 
2 all of its outstanding 5 per cent 
notes due April 1, which date 
falls on Sunday. The notes out- 
standing as of Dec. 31, 1933, 
amounted to $5,090,000 at par. 

E. G. Budd Manufacturing Co. 
on Dec. 31, 1933, had current 
assets of $4,119,000, as against 
current liabilities of $2,783,000. 

Earnings reports for the year 
1933 are beginning to make their 
appearance and, as_ expected, 
sharp improvement over the pre- 
ceding year is being shown. Many 
companies that reported losses in 
1932 showed profits in 1933 and 
where losses were shown for last | 
year, they were in most cases 
substantially smaller than the} 




















Federal Truck 
Sales Head Sees 


Business Gaining 


Detroit, Feb. 16.—As the auto- 
motive industry continues to lead 
the way in the general business 
recovery of the country, the 
Federal Motor Truck Co. is hang- 
ing up outstanding sales records 
of its own, according to J. F. 
Bowman, vice-president in charge 
of sales. 

“In January we _ experienced 
our best sales month since 1929,” 
said Mr. Bowman. “It is espe- 
cially significant in face of the 
fact that Federal sales have 
shown an increase over each pre- 
ceding month since April, 1933. 

“Employment at the factory 
has naturally been on the climb 
during the past few months, in 
keeping with our production in- 
creases. If general business 
keeps on showing a steady im- 
provement we feel confident, here 
at Federal, that our sales will 
also continue upward. 

“The month of February has 
started away at a good clip, and 
there appears to be every indi- 
cation that 1934 is going to be 
one of the best years the motor 
truck industry has experienced 


|in some time.” 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, FEBRUARY 16, 1934 
(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 


T.ast Sale 


High Low Last Sale 1933 1934 

1933 1934 NEW YORK Feb. 16 Feb.9| High Low Feb. 16 Feb. 9 
26 6 Allis Chalmers Mfg 135 2014 | 3? 6 Marlin Rockwell ........ 

39 6 American C. & F. 32 wor, | 1984 3 Midland Steel ; 19 17 
14 ] American Chain 10 1134 ; Moto-Meter G. & FE 11 10 

3 ] American La Fr ] }3« | 435 734 Motor Products $2 397 
17 3! American Woolen 158 15 1434 1! Motor Wheel ....... 16 125¢ 
8414 3174 Auburn Auto (2) 53 ? 1134 15g Muray Corp. 11% 9% 
237 6 Bendix Aviation 215 ”) 3214 11'¢ Nash . : 301 283 
68 9 Bohn A. & B 623 617 67% 135 Packard rd eae ae 47 4! 
2R5< 5! Borg-Warner »7 TA 7° 2 Pierce-Arrow re 57% 414 
18% 254 Briggs Mfg ; 17 16 23 5 Raybestos Manhatter n >} ) 
97% 4 Budd Mfe. Co.. E. G ( 6141 635 13g Reo Motor .... one i 434 41s 

534 1 Budd Wheel Co { 41 23 4 Republic Stell Corp : 23! 20! 
2 ( Chic. Yellow Cab (1) 123,}] 8 4% Sparks-Withington .......... 67% 614 
5934 743 Chrvsler .. 9 sar 11? 2% Stewart-Warner eu 9 85 
7 3 Collins & Aikman 7 rs 83 1! Studebaker : aerate 714 6 
267 : Commercial Credit 7 2 10! 1 Thermoid Co 83 8 
$3 ( Com. Credit A 44 14 53 Thompson Products .... . 197 17 
51! 18 Commercial Inv. T. (2) 51 10 41 133; Timken Roller Bear. ........ 393 38 

4 1 Continental Motors 1 13 + 20! Trico Products tte eeee 39 

514 } Curtiss-Wright 414 4% | 517s 193 Union Car. & Carb. (1) 483 46 
103 ; Curtiss-Wright A 97 9 94 131%4 WU. S. Industrial Alechol 8 613 
103 3 du Pont de Nemour 102 98 25 274 U. S. Rubber ; 20 20! 
22 3 Eaton Mfe 213 17 58 1934 West’house FE. & M 4334 42! 
9 10 Flectric Auto-Lite 28 2¢ 73 2! Yellow Truck .. a 6% 55 
54 1 Flectric Storage Battery 49 ; 21 31 Young Spring & Wire 21 183 
17 Evans Products 19 l¢ 

113; Federal Motor 7 7 CHICAGO 

31 ate Firestone T. & R 243 22% 7 3! Asbestos Mfg aes tr 356 3 

5 1 Gabriel Co. A .. 33 3 15! 3 Bastian Blessing 9 934 
qty 10 General Flec« (40c) 2314 2234 | 23 634 Bendix Aviation 22 205 
1714 197g General Elec, Spec. (60c) 12% 12 RI 584 Borg-Warner 27 26! 
42 10 General Motors 10 327K | 4 1 Grigsby-Grunow ae I 
17 3 Glidden 213 20 23 314 Houdaille-Hershey A 21 

1 Goodrich, B. F 17! 16! ¢ 1 Houdaille-Hershey B ti 3 
47 ; Goodyear T. & R 393 381 15 ¢ Modine Mig 

5 ] Graham-Paige 4 3 32 l¢ Perfect Circle 

Hayes-Body Cory ¢ 4 1 Pines Waterfront ...... 

634 1 Houdaille-Hershey B 5 

314 i Houdaille-Hershey A 1 19 DETROIT 

41 3 Hudson Motor 22 21 4¢ Baldwin Rubber B Seite eas 1! 113 
7 l Hupp Motor 6! . 13 3 Bower Roller Bearing een ee 12% 
16, 13 Inter. Harvester 15 43 7 1% Ex-Cell-O Aircraft & Tool 73 678 
66 12! Johns- Manville 64 62 9) 3% Gemmer Mfg. A ............ aig 7 

6 » Kelly-Spring. Tire 4 3 734 ee Be eer err rer 6 
137% 3 Lee Rubber & Tire 13 1134 314 oxen. apanwer Bie Dat. iiiasscae ee me 
437% 4 Libbey-Owens-Ford Glass 41 391 74 22% Parker Rust Proof .......... 69% 68 
201% 4 Rees Bie oo ccsciosescce 2006 16 7% 1% Timken-Detroit ............. 65% 6 
46 13% Mack Trucks (1) 3914 37% 134 % Warner Aircraft Corp. ...... 1% 1% 


| Motor Companies 
Split $3,000,000 
Dividend Melos 


| New York, Feb. 16.—Companies 
of the automotive and closely al- 
lied industries in the past week 
declared cash dividends amount- 
ing to more than $3,000,000, with 
Goodyear Tire & Rubber Co. set- 
ting the pace with the announce- 
|ment of two dividends totaling 
$3 a share on its first preferred 
stock. This total does not in- 
clude the more than $1,000,000 
declaration made a week ago 
today by Chrysler Corp. 

Goodyear declared a $1 quart- 
erly dividend on the first pre- 
ferred, payable April 1 to stock- 
holders of record March 1, and 
then voted a payment of $2 a 
share on account of arrears on 
the same stock, payable March 1. 
Recent quarterly payments have 
been at the rate of 50 cents, hav- 
ing been reduced last year from 
$1.75. The higher dividend dec- 
laration followed announcement 
of earnings of $6,021,535 for 1933. 
The two payments will call for 
$2,341,000. 

Cord Corp. declared a dividend 
of 25 cents a share on its capital 
stock. This constituted an in- 
crease in the rate, a dividend of 
20 cents a share having been paid 
Sept. 15, 1933. The initial dividend 
of ten cents was paid on March 
15, 1933. 

Briggs & Stratton directors de- 
clared a quarterly dividend of 25 
cents a share on its common 
stock, payable March 31 to stock 





of record March 20. This pay- 
ment will amount to almost 
$300,000. 


Western Auto Supply Co. in- 
creased the quarterly dividend on 
its Class A and B stocks to 75 
cents from 50 cents with the dec- 
laration of payments to be made 
March 1 to stock of record Feb. 
17. 

Clark Equipment declared a 
| special dividend of 20 cents a 
share on its common, payable 
March 15 to stock of record Feb. 
28. With rumors of mergers 
among independent automobile 
manufacturers more plentiful in 
Wall Street than usual, with 
prospects brighter for the lifting 
of the Studebaker receivership 
and with some companies re- 
ported ready to widen their mar- 
| kets by bringing out lower priced 
| cars, this was an eventful week 
for motor shares on the New 
York Stock Exchange. Detroit 
was reported to be buying auto- 
| mobile stocks for the first time in 
several weeks. A feature of the 
trading this week was the activ- 
ity and strength of Pierce-Arrow 
shares. 

Among the most active of all 
the stocks on the Exchange 
Pierce-Arrow made a new high 
for this year and last and is sell- 
ing at more than three times its 
low. Studebaker also was strong 
and active with both common and 
preferred making new highs since 
1932. Studebaker bonds also 
were sharply higher. Hayes Body 
common reached a new high on 
a big turnover and other stocks 
reaching new high prices for this 
year and last included General 
Motors preferred, Eaton Mfg,, 
Kelsey-Hayes A, Motor Wheel, 
Mullins Mfg. common and pre- 
ferred, Evans Products, Good- 
year preferred, U. S. Rubber pre- 
ferred, and Collins & Aikman 
preferred. Motor shares that had 
been quiet for some time came to 
life this week with the result 
that the gains were more widely 
spread than in the recent rallies. 


i & A aia 


New York, Feb. 16.—The usual 
quarterly dividend of one and 
three-fourths per cent on Collins 
& Aikman Corp. preferred stock 
was declared last week. The divi- 
dend is payable on March 1, 1934, 
to stockholders of record at the 
close of business Feb. 16, 1934. 
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Metropolitan Areas Show Well, Things Are Looking Up 
Marked Gains in Survey 











Detroit, Feb. 16.—Outstanding 
event on the business front dur- 


mained on the level reached in 
December—38 per cent below 





ing January was the improvement | normal—on the Brooke, Smith & 
shown in large metropolitan| French chart. However, it is 
areas, according to the market| pointed out that January business 
experts of Brooke, Smith &| was five per cent better than that 
French, Inc., national advertis- | of December, but this gain rep- 
ing, Detroit, who have just com-|resented an _ expected seasonal | 
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pleted their monthly survey of 
the 147 major markets of the 
United States. 

Impressive improvement was 
shown in Detroit, Boston, Buf- 
falo, Houston, Birmingham, Kan- 
sas City, Milwaukee, Minneapolis, 
Newark, Omaha, Pittsburgh, San 
Francisco, St. Louis and St. Paul, 
it was reported. Most of these 
trading areas had been lagging 
behind the recovery parade. 

January business nationally re- 


Trucks Succeed Horses 


In Penn. National Guard 
Pittsburgh, Feb. 16.—An unde- 
termined number of new trucks 
will be purchased by the Pennsyl- 
vania National Guard to take the 
place of horses which previously 
furnished motive power for the 
107th and 109th field artillery, ac- 
cording to an official announce- 
ment made here this week. 
When these regiments go to 
camp this summer their gun 
crews, drivers and ammunition 
will be towed at 40 miles an hour 
in the unromantic, but vastly 
more efficient, motor equipment. 
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increase and cannot be considered 
as an advance toward normal. 

The South and Eastern Texas 
continue among the leaders in the 
recovery parade. The states of 
Minnesota and Wisconsin also are 
reported as showing outstanding 
improvement. 

Other markets from which 
sales executives can expect in- 
creased business include Albany, 
Bangor, Boise, Colorado Springs, 
Des Moines and Lynchburg, it 


' was reported. 


Studebaker Gets Share 


Of December Car Sales 
South Bend, Feb. 16.— Stude- 
baker attained an unprecedented 
proportion of new car sales in 
the U. S. in December, according 
to Paul G. Hoffman, president 


of The Studebaker Sales Corp. of | 


America. “New car registrations 
for that month indicate that 15.6 
per cent of all makes excepting 
the three lowest priced were 
Studebakers,” he said. 

“Studebaker secured one-third 
of all new car registrations in 
December exclusive of the three 
largest manufacturers.” 


| Trade Assn. 








At least everybody in this picture seems to have his attention attracted skyward. 


from speedways, 
— ninereenemmnscinisooell 


Omaha Exhibit 
Draws 30,000; 
Sales Double ’33 


Omaha, Feb. 16.—The 29th An- 
nual Omaha Auto Show ended 
with a total attendance figure 
only slightly below 30,000 and 
what show officials termed the 
“most successful exhibition” in 
the city’s history. The combined 
afternoon and evening crowd the 
second day of the show was the 
largest in 14 years, with more 
than 6,000 persons filing through 
the doors of the city auditorium 
to inspect the 1934 models. It ex- 
ceeded the opening day crowd by 
2,000. 

“We had the greatest number 
of paid admissions for a single 
day in my experience as show 
manager,” said A. B. Waugh, 
commissioner of the Omaha Auto 
“The only attend- 
ance mark to equal the second 
day of this year’s show was that 
established on the second day 
of the 1920 show.” 

Mr. Waugh said that the num- 
ber of orders taken for new cars 
by show visitors was “entirely 
satisfactory” and more than 
double the number taken at the 
1933 show. A new feature of the 
1934 exhibition was holding the 
annual Nebraska Automobile 
Dealers’ Assn. convention the 
third day of the show when deal- 
ers from outstate and Omaha 
helped to swell the number in 
attendance to over 4,000. 








Indianapolis Struts Its Stuff 





Recegnized in the automotive as the headquarters of speed, Indianapolis set a fast pace during the 
past week of its annual show. Attendance is reported as 108 per cent above last year. 


Ah! 
This is the new Studebaker Special Dictator model which gets its style from the skyways and stamina 


We have it! 


And the prices start at $645. 


New Studebaker Prices 
Range from $645 to $695 


(Continued from Page 1) 


Mr. Hoffman announced that 
the prices of the new Special 
Dictator series start at $645, f.o.b. 
factory, for the three-passenger 
coupe, and the price of the five- 
passenger St. Regis sedan is $665, 
f.o.b. factory. The four-door six- 
passenger Special Dictator sedan 
has an f.o.b. 
only $695. 


“The Special Dictator is one of 
the finest cars we have ever 
It has 1934 streamline 
six- 
passenger Special Dictator sedan 


produced. 

body style. The four-door, 
has an overall length of 195% 
inches. It 


larly to the 


which performed so 


brication is full 


shaft bearings. 


baker motors have 


famous. 


“The body of the Special Dic- 
reinforced by 
It is an exact duplicate of 


tator is of steel, 
steel. 
the steel body that withstood the 
terrific shock of being thrown 
twice over a 104-foot cliff in 
Pennsylvania recently, and driven 
away under its own power both 
times. 
New Suspension 


“This car has Studebaker’s 


quadrupoise suspension — spring 


action of all four wheels stabil- 
ized_ scientifically—-that makes 
rear seats as comfortable as front 
seats and overcomes forward 
pitch, jouncing and sidesway. It 
has the extra rigid, bridge-type 
chassis frame, noiselessly bolted 
at sides as well as top to the 
seamless steel _ bodies. The 
strength-giving dual-dome cowl, 
exclusive with Studebaker, is an- 
other feature of this car. This 
cowl is thickly insulated to keep 
out heat, cold and sound. 


“The seats are unusually wide. 
There is comfortable room for 
three people in both front and 
rear compartments. Cushions are 
deep and luxurious. Leg room is 
abundant. Upholstery is of the 
type found in higher priced auto- 
mobiles and the list of instru- 
ments and equipment includes 
dome light, assist cords, robe rail, 
silk shades, rich carpeting, radio 
and package compartments, wind- 
shield cleaner, sun visor, unusu- 
ally large and attractive speedo- 
meter, ammeter, engine heat in- 
dicator, oil pressure gauge and 
electric gasoline gauge. 


“A new type of ventilating 
system is found on this car. The 
front windows have been pro- 
vided with ventilating vanes, lo- 
cated at the top of the doors to 
create a venturi effect which 
draws off stale air and smoke. 


factory price of 


is powered with an 
88 horsepower motor built simi- 
President motors 
splendidly 
in last year’s Indianapolis race. 
This motor is anchored in rubber 
at four points of suspension. Lu- 
force feed to 
main, connecting rod and cam- 
The bearings are 
of the airplane type and impor- 
tant contributors to the long life 
and stamina for which all Stude- 
become 


The rear quarter windows are 
hinged at their forward sides and 
may be swung outwards, produc- 
ing another venturi effect to 
freshen the air in the car. The 
front windows may be rolled all 
the way down, a feature not 
found in most other ventilating 
systems. “Front seats and steer- 
ing wheels are adjustable. Closed 
car bodies are wired for radio. 
There are countless other fea- 
tures, far too many to mention 
here. On the whole, we believe 
this is one of the most remark- 
able cars Studebaker has ever 
built and we believe its outstand- 
ing value and its unusually low 
price will make it very popular 
with the American public.” 


Standardized 
Dealer Shops 


Engineer’s Idea 





Cleveland, Feb. 16.— George A. 
Bryant, executive vice-president 
of the Austin Co., engineers and 
builders, will be in Detroit next 
Monday and Tuesday to discuss 
dealer expansion plans with sev- 
eral automobile sales executives. 


The constant addition of new 
dealers and the revamping of 
present facilities to meet im- 
proved business conditions, has 
brought about a definite building 
need in which factory officials 
have evidenced keen interest, ac- 
cording to Mr. Bryant. Several 
manufacturers, he reports, are 
considering the construction of a 
model sales and service structure 
in each district, as a recom- 
mended pattern for dealers to 
follow. 


The Austin Co., with offices in 
all principal cities, has been mak- 
ing surveys of dealer properties, 
and as a result has obtained sev- 
eral contracts throughout the 
country for the design and erec- 
tion of new sales and _ service 
quarters. Most of these are of a 
neighborhood or “feeder” charac- 
ter, designed chiefly to widen 
marketing areas and extend the 
merchandise carried to all auto- 


motive accessories as well as 
gasoline and oil. 
To meet this demand, the 


Austin Co. has standardized de- 
sign in the interest of economy, 
and effected still further savings 
by supplying structures in units 
of ten or more. 

“The automobile distributor, 
especially in metropolitan areas, 
is paralleling the blanket cover- 
age of oil marketers, combined 
with a sales appeal in attractive 
surroundings,” said Mr. Bryant. 
“For that reason, we have pat- 
ented a porcelain enamel con- 
struction, doubly insulated, that 
has been adopted by several deal- 
ers. 














| SOLD 
114 CARS 
AND TRUCKS 
IN NINE 
WEEKS 


igh no secret that sales mean profits. Many Dodge 
salesmen in recent months have set amazing 
sales records. S. E. Roberts, in a small Kentucky 
city recently closed 114 sales in just nine weeks. 
And this astonishing total was reached entirely 
through his own personal selling efforts. Any line 
must have tremendous public preference when a 
salesman can do such a job as that! 
























Roberts’ sales record is typical of what many 
Dodge salesmen are doing. He sold 58 new pas- 
senger cars, 24 new trucks and 32 used cars and 
trucks. That means almost exactly one-third of 
his profits came from truck sales. 


No salesman—and no dealer—can get maximum 
profits unless he has wide market coverage. With 
Dodge and Plymouth passenger cars, plus Dodge 
commercial cars and trucks, Dodge dealers have 
the greatest market coverage of any line in America 

. well over 95% of the total field! 


Any salesman who wants to make more money 
should see a Dodge dealer at once. Talk things over 
with him. Learn why he can help you make every 
selling hour pay you greater profits. Learn also why 
your future should be surer... safer... with Dodge. 


Dealers interested in learning why they can build 
sounder, better, more profitably by joining Dodge 
today—should write at once to A. vanDerZee, Gen- 
eral Sales Manager, Dodge Brothers Corporation, 
Detroit. Facts in your letter will be held in complete 
confidence. You will receive an immediate answer. 
Write today! 


DODGE 
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